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WE only had the opportunity last week to refer briefly to the 
new reapportionment of rates made by the Mutual Reserve 
Fund Life Association. In other columns of this issue of 
THE SPECTATOR will be found a more extended explanation of 
the matter. Life insurance can only be supplied with certainty 
and absolute surety when the policyholders pay an adequate 
rate for their insurance. This has not been done heretofore by 
some of the older members of the association, and they are now 
called upon to pay an increase in the future, In order to dis- 
pense with the possibility of increasing rates quinquennially, as 
the association has always reserved the right to do, a new sched- 
ule of flat rates will go into effect on the first of January next. 
This new schedule being fixed, changes an uncertainty into a 
certainty, so that members will know hereafter precisely what 
they will have to pay for their insurance. The Mutual Reserve 
has made an excellent record in the assessment field, and having 
obtained a large volume of business it proposes now to use every 
effort to conserve the best interests of its membership. During 
its existence of about fifteen years it has paid over $22,000,000 
in death claims, and has about $4,000,000 of reserve surplus. 
No change in the general policy of the association is conem- 
plated under President Burnham, but it will continue to do busi- 
ness at home and abroad in accordance with the plans under 
which it has hitherto operated. 





Tue Insurance Herald is inclined to be hypercritical in its 
remarks regarding the recent publication in our columns of a 
new form of policy issued by the Massachusetts Mutual Life. 
We stated that the Massachusetts Mutual, on the first of July, 
began issuing a new form of policy, not a new policy, and to 
show that the change was not simply in the color of the paper 
and arrangement of the wording of the incontestable clause 
which “ does not change the contract an iota,” we quote the old 
clause and the new one. In the old form the incontestable 
clause read : 


This policy shall be incontestable after two years from the day of its issue, 
provided the application upon which it is issued contains no intentional mis- 
statement, and provided the provisions hereof as to payments of premium 
and as to military and naval service are complied with ; subject, however, to 
adjustment for error in age, if any, as stated on the back hereof.” 


The clause in the new form reads: 


‘* This policy shall be incontestable after two years from the day of its 
issue, provided there is no violation of such of said provisions as relate to 
payments of premium and to military or naval service.” 


By the omission of the words “ provided the application upon 
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which it is issued contains no intentional misstatement,” this 
new form is made absolutely incontestable after two years, dur- 
ing which period the company has the opportunity to investigate 
and cancel the policy if fraud is discovered. This is a decided 
change in the contract and puts the Massachusetts Mutual in 
line with other companies issuing an absolutely incontestable 
policy. If our contemporary wants to keep informed concern- 
ing new policies, THE SPECTATOR is a good paper to read closely. 





THE newspapers are engaged just now in raising a hue and 
cry against high buildings, demonstrating to their own satisfac- 
tion, at least, that they are a menace to the city generally. 
They would have the height of all buildings limited so that their 
roofs could be reached by fire streams from the street. The 
writers on this subject seem to take it for granted that if a fire 
starts in a tall building it must necessarily start in the upper 
stories and burn downward till the firemen can reach it. Sunday 
night an office building in Twenty-third street was very thor- 
oughly burned out by a fire that started in the basement and 
burned upward in spite of sixteen fire engines, abundance of 
water and the best fire extinguishing apparatus the city 
possesses. ‘To be sure, this building was only five stories high, 
but if it had been twenty the origin of the fire would have been 
the same. An eight-story building up-town was of the ordinary 
construction, except for the two top stories, which were made 
absolutely fireproof. A fire started in the basement and 
destroyed the entire structure and its contents. An under- 
writer remarked at the time that if the fire had started at 
the top there would have been no loss. When all build- 
ings are constructed according to. the best-known means 
of rendering them fireproof, it will make little difference 
how high they are. The tallest buildings in New York are 
the best constructed generally, and among the hundreds of 
them existing a fire is seldom heard of, and such as do occur 
are generally readily controlled. It is useless, at this late 
day, to talk about limiting the height of buildings when the 
authorities have already permitted the erection of so many, and 
the demand for more of them continues. What is required isa 
code of building laws so exacting that every structure put upin 
any large city will be practically fireproof. Then, with proper 
supervision of the contractors and a rigid enforcement of the 
laws, our cities will become, in the future, like most European 
cities, where buildings are designed to last for generations, and a 
destructive fire is a rarity. Give us fireproof buildings, and 
the laws of supply and demand will regulate their height. 





WE have heretofore commented upon the fact that the Guar- 
antors Liability Indemnity Company of Philadelphia is being 
conducted with a degree of extravagance that does not argue 
well for the future of the company. Its ratio of expense to pre- 
mium receipts last year was something over 58.31 per cent, 
which is considerably in excess of that of any other company 
doing the same line of business, the next highest being 56.53 of 
a company doing a mixed business. The extraordinary cost of 
the Guarantors is due to the fact that the business is transacted 
upon a commission basis, Richard F. Loper, the general mana- 
ger, receiving, it is said, upwards of forty per cent of the pre- 
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miums. A statement of the financial condition of the Guaran- 
tors as of July 1 claims total assets $1,070,635, with a surplus of 
$110,861. Among the liabilities are reported $113,758 of 
losses in process of adjustment, and a reinsurance reserve of 
$305,374. In view of the large number of traction companies 
insured by the Gvarantors, the amount of losses in process of 
adjustment seems ludicrously small. The reinsurance reserve 
that should be maintained by a liability company is an undeter- 
mined quantity, as the experience of companies has not yet been 
sufficient to determine what it should be. In life and fire insur- 
ance the reserve can be precribed by law with a good deal of 
accuracy, but this is not so as regards liability insurance. 
Taking the Guarantors, for instance, they have, as reported, 
something like 1000 suits pending for damages under its lia- 
bility contracts. How these may be settled ultimately is prob- 
lematical. Mr. Loper has made quite a specialty of insuring 
trolley railroads, and the fatalities occurring upon these and 
injuries inflicted upon passengers resulJt in innumerable claims 
and protracted litigation. To provide for these a liability com- 
pany should be required to maintain a very large reserve. The 
law of Pennsylvania does not require liability companies to 
maintain a reserve, but the Guarantors has done this voluntarily, 
and found it a good advertisement. But as it is not a legal 
reserve, and is deposited subject to the Insurance Commis- 
sioner’s orders, it is a question as to how much protection it 
affords to policyholders, The Philadelphia Traction Company, 
which is insured in the Guarantors, reported for the year end- 
ing June 30, 1895, that, irrespective of employes, there were 
twenty-five persons killed and 242 persons injured on its lines. 
As the insuring of electric railways is the principal business of 
the Guarantors, which claims to have nearly 200 of them 
insured, some idea of its loss claims may be gathered from this 
statement of the Philadelphia Traction Company. Added to 
this, however, is the fact that the Guarantors has accepted this 
business at a very low premium charge ; so low that competitive 
companies would not think of carrying the risks at that price. 
The Guarantors’ settlements with claimants have subjected it to 
a great deal of criticism, as its legal department is accused of 
availing itself of every legal technicality to avoid payment or to 
reduce the amount of the claim. The largest item in the 
schedule of assets claimed in its semi-annual statement amounts 
to nearly $200,000, under the heading of “net premiums in 
course of collection,” which seems to be a very large amount to 
be floating around uncollected in such a precarious and hazard- 
ous business. Under the heading of “all other securities 
owned by company” is bunched undefined securities to the 
amount of $155,000, which may or may not have a value equal 
to the sum named. These two rather questionable items repre- 
sent one-third of the reported assets, and amount to more than 
three times the amount of the surplus. When it is understood 
that the Guarantors is a “boomer” in the liability business, 
that it is a notorious rate cutter, apparently willing to accept 
almost any hazard at premium rates that conservative liability 
companies would not look at, and also the fact that the mana- 
ger does this business upon a commission, it does not seem that 
the company is conducted in the interests of the public, or 
especially of its stockholders. A company whose motto appears 
to be “quantity rather than quality of business” savors too 
much in its management of methods that have in the past 
proved the ruin of several other “ booming” corporations that 
have for a time dazzled the insurance world by their audacity, 
but are now resting quietly in the hands of receivers. 
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THE AGGRESSIVE WARFARE QUESTION. 
HE open aggressive war among the fire offices, which has 
been waged on the Pacific coast and particularly in 
California for the last three and a half months, has now reached 
a stage where the underwriters of the East and of foreign 
countries may take an observation and apply the lesson to 
answering the question whether such a war is necessary or 
expedient. We inay assume, for argument’s sake, that at the out- 
set the companies which began the war had just grounds for 
their action, or, at least, that they were able to justify their con- 
sciences for tearing down the rates and destroying the chances 
of profit in a business which had been the growth of many years 
When the Home and Pheenix withdrew from the Pacific com- 
pact it was thought by managers in the East that they could be 
brought back by peaceful overtures from disinterested as well 
guiltless sources. But although such attempts were made, they 
were foreordained failures, because the unfavorable conditions 
for peace so rapidly multiplied that the original causes soon 
vanished and were forgotten. It appeared that there were other 
companies which were to be placated beside the Home and 
Phoenix, and as fast as proposals were made other companies 
began to kick in the traces until it was speedily discovered that 
a majority of the managers on the Pacific coast had taken off 
their coats and were ready for a fight. Representatives of com- 
panies which had no especial grievance of their own and were 
quiet and peaceful when the first row occurred, rushed into the 
ring and began knocking heads right and left. A few sober 
minded managers tried at first to throw oil on the troubled waters, 
but in the end found themselves in the thick of the fight. Old 
conservative companies, domestic and foreign, were drawn into 
the fracas, and as appeals for peace began to be heard some 
wanted impracticable conditions, and some wanted the row to 
go on longer. 

The war has raged to the injury of the Pacific coast business 
for a series of years to come. The companies, not content with 
reducing rates on new policies, consented to cancel old policies 
at the old rates pro vata and issue others at one-third or one- 
half the former rates We heard of one office whose account 
current for May showed return premiums paid equal to $1950 
and new policies issued on the same risks for the same amounts 
on which the new premiums came to only $822.50. A practice 
arose among the agents of canceling their rivals’ policies and 
replacing them with their own at rates which left a cash margin 
in the hands of the policyholder after paying the new premium 
at a reduced rate. To stop this the general agents of some 
companies refused to recognize demands for cancellation except 
from owners of property insured; in which course they were 
perfectly right, but they would have been entitled to more credit 
for their sincerity if they had also forbidden their own local 
agents to make similarly expensive changes with their own 
policies. There are other practices tolerated in this war wholly 
unknown in underwriting on this side of the continent. Among 
them the agreement td waive cancellation powers and to retain 
risks to the end of the term for which policies were written. 

Among the things insisted upon at the outset by several lead- 
ing companies was a non-intercourse rule, under which no policy 
should be issued on a risk insured by a blacklisted company, 
nor should any agent be allowed to represent one of the black 
sheep. Certain managers in San Francisco held on to this doc- 
trine tenaciously, and vowed by all that is holy they would 
never again affiliate with a board which did not make “ non- 
intercourse” one of the chief conditions. But we observe by 4 
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recent dispatch that the remnant of the Pacific Union has 
unanimously rescinded the non-intercourse rule previously 
adopted to please a few malcontents. Of all sections in the 
world where non-intercourse is impracticable, the Pacific coast 
is one of the poorest places for such an experiment. As the 
president of a New York company said a few years ago when a 
proposal to boycott his company was suggested, “It would be 
worth $10,000 to my company to have the fact advertised.” 
There were companies in California which would willingly have 
paid $10,000 to have been boycotted by their neighbors. 

It is to be noted, however, that twenty-two companies have 
withdrawn or ceased writing risks in California, and that as 
many more are keeping quiet and refusing to take any part in 
the strife. Their agencies are open as usual, and they are tak- 
ing a few risks, but on their own terms. It is also worthy of 
notice that the companies represented in Oregon and Washing- 
ton are tired of the California muss already, and have started an 
independent organization of their own designed to restore rates 
and insist upon correct practices. In afew places the local 
agents in their own interest have preserved tariff rates intact, 
but they are few in number, and the probabilities are that the 
managers are displeased. ‘The prevailing tone of correspond- 
ence from the coast is that the knife must be plunged into rates 
to the hilt and the war made more severe until the ‘‘ combat- 
ants” are ready to quit and come to terms. This, indeed, is 
the substance of the language employed by several of the man- 
agers who have been regarded heretofore as the most conserva- 
tive. ‘This was the foundation upon which all the rate cutting 
and unworthy practices were started three and a half months 
ago. It has indeed been a lively war, and the end is not yet in 
sight. 

What has been gained up to date? Forty or fifty compa- 
nies are loaded with risks written at one-third to one-half the 
old rates, Their former business based upon the old tariff has 
vanished ; the liabilities are doubled and the premiums cut in 
twain. No arithmetic is needed to demonstrate that the old 
loss ratio to premiums (which for years was so favorable to the 
coast business) has been swamped, and the same losses when 
applied to a rate of fifty cents—instead of $1 as formerly—will 
double the ratio. But the melancholy feature of it all is that 
the term risks (which we learn have doubled and trebled since 
the war began) as well as the annuals will not show their loss 
ratios until next year, and the inevitable losses of the next two 
years without premiums on the risks burned must tell fearfully 
upon the profit and loss account hereafter. 

We have referred to this subject at some length chiefly because 
it is an object lesson to underwriters in the East. The situation 
now is that all the active companies are in precisely the same 
situation as they were when the first sign of trouble began with 
regard to their neighbors, with this exception, that wherever at 
that moment there was a small amount of charity, now there is 
open and widespread demoralization all around the horizon. 
We would not advocate leniency toward proved cheats, but in 
all candor it must be admitted that the few hundreds lost by the 
honest companies in consequence of the cheating of the dis- 
honest are only a drop in the bucket compared to the thousands 
lost by the demoralization of to-day. Consequently nothing 
has been gained to sound underwriting or common honesty by 
precipitating a disastrous war. The bad children should have 
been spanked until they were ready to become good children, 
but the house should not have been torn down to the detriment 
of the innocent for the sake of correcting the guilty. The 
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lesson to underwriters is that it is no remedy jor a few evils to 
plunge into many more twice as serious. It is plainly seen that 
the participants in this unseemly wrangle have made matters 
worse by their own folly. They have taken on risks at rates 
which experience has shown to be inadequate, and the loss 
accounts will prove it. Not satisfied to withdraw entirely, or to 
maintain a passive condition pending the trouble, they are 
encumbered with loss producing risks by the hundred. They 
have mortgaged their future beyond redemption so far as the 
coast is concerned, and when the accounts are settled up here- 
after the absurdity of the war will be made apparent. 

It is time the companies stopped this sort of folly, Every 
one of them is lamenting these conditions at the head office, 
and if the scene of the disorder were Chicago or New Orleans, 
they would quickly suppress it. There is reason to believe a 
large majority of the general agents in California are tired of the 
sport and would welcome a cessation of hostilities. Why can- 
not something be done to bring about a truce and a treaty of 
peace? The foreign offices, we are confident, would warmly 
second any movement the American companies may make in 
that direction. Or, is the ability to quell an insurrection among 
agents a lost art ? 


NEW YORK SURVEYS. 


A FEW years ago there was a bogus company in Birmingham, Ala., which 
stole the honored name of the Royal in order to deceive people. It came 
to grief, and we observe some of the victims are still pursuing its shadow. 
Later there was the Royal Co-operative (the last wird in very small type) in 
this city, which was a swindle from first to last. It vanished several years 
ago. Now we observe a Royal Mutual has come to the front in Philadelphia 
and last week the secretary visited this city soliciting business. We know 
nothing about the company save that its cash assets are absurdly small, but 
we believe that the appropriation of the name Royal is intended to deceive 
outsiders, and therefore that the company has at the outset discredited itself 
in public estimation, 

* * * * 

AN amusing circumstance came to light in an agency office on Tuesday. 
The company received from its local agent in B , N. Y., a policy for 
cancellation. A previous transfer of interest had been reported. When the 
policy came to hand it was enclosed in a policy envelope—one of the old 
fashioned kind giving amount, rate and expiration on the outside, with the 
agent's advertisement at the bottom. Upon the back of the envelope appeared 
the former transfer of interest, duly signed by the agent, and also the cancel- 
lation receipt. There was not a line upon the policy itself to show either 
transfer or cancellation, The transaction was all in good faith, but the 
irreguiarity of it quite shocked the nerves of the sensitive secretary of the 
company, who is a stickler for regularity in all things. 

* * * * 

Tue Tariff Association did not adopt the proposed schedule for rerating 
the city of New York owing to an impression which prevailed that the scheme 
was one for upsetting rates generally. The rate committee are unanimous in 
their opinion that it will leave the average just where it now lies, but it 
will equalize rates upon several classes of risks about which there is now 
constant complaint. One of the cherished convictions of the companies is in 
favor of grade-floor stocks, a conviction somewhat skaken in the last year by 
the numerous basement fires which have been reported. The new schedule, 
we are informed, would not seriously affect grade-floor risks, but it will help 
third-floor risks, which have been charged higher rates than their fair pro- 
portion. The matter has been deferred until the next regular meeting. 

* * * 

ApvIcEs from London do not confirm the report that the Royal Exchange 
has appointed an agent in Philadelphia, and will soon begin to write fire risks 
in that city. Considering that the company has on deposit $200,000 in 
Massachusetts and yet writes only a few storage and dwelling risks to keep up 
appearances, the movement to open out in Philadelphia would seem to be 
very strange indeed. 











* * * 
AN echo of the Seide loss, in which the companies were so badly salted, 
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appeared last Friday in the announcement of the bankruptcy of furrier 
Muench of Broadway who acted as an appraiser for the companies in that 
famous appraisement which made the loss $50,000 in excess of the sum for 
which the iasured, through his attorney, had offered to settle. The propriety 
of using the services of an impecunious person in such an appraisement is 


doubtful. 
K ss *K 


J. J. NESTELL has left the Palatine and joined forces with the Norwood 
preparatory to giving that company a start next week, 


* * * * 


A BROKER friend informs us that the Brooklyn Lloyds in boldly avowing 
its readiness to take risks at cut rates only did publicly what nearly all the 
Lloyds are doing sud xosa. He says there is hardly one that will not shade the 
rates ten to fifty per cent to secure a risk, This charge, if true, demonstrates 
that what the Lloyds save in expenses they lose in rates, and that in competition 
with the tari companies they have no advantage whatever. If they accept a 
one per cent risk at eighty cents and their running expenses are twenty-five per 
cent, the net sum left to carry the risk is only six-tenths of the tariff premium, 
whereas the company taking the same risk at one per cent, subject to a thirty- 
five per cent expense ratio, has sixty-five-hundreths left. 


* * * * 

THE local Tariff Association has transferred jurisdiction over all steamboat 
rates (excepting the harbor risks of this port) to a general committee represent- 
ing all the rating associations of the Atlantic seaboard. ‘This is a wise move- 
ment. The attempts to secure co-operation in steamboat rates through the 
separate action of the various boards has caused delays and friction, which 
have been detrimental to the interests of the companies, The result must be 
a great improvement on the days when the New York tariff on the Sound 
boats was openly cut in Fall River and Boston, through a tariff made in those 
cities fifteen to thirty cents less than the rates made here. 

*- * * * 

THE tariff now on buildings occupied by clothing contractors, and com- 
monly known as sweat shops, is three per cent, while the rates on the contents 
are ‘‘advisory,” being left to the discretion of each company interested, It 
would not cause much surprise if in the course of events it should be found 
that some companies were writing the ‘‘ contents” of such buildings at less 
than the building rates. The joke of it is that these rates do not apply to 
dwellings or tenement houses (which are called dwellings half the time), although 
these buildings are frequently used for the very worst kind of sweat shops. 


* * * * 

INSURANCES for the benefit of the mortgagees have been placed on the new 
nineteen-story fire-proof building of the American Tract Society on Nassau 
street. The rate is fifty-two cents per annum with the eighty per cent coin- 
surance clause, 

* * * * 

A FEw weeks ago the owner of a dweliing in Fifty-third street complaimed 
that his neighbor’s flues were defective and made his walls so hot that it was 
dangerous. An inspection was ordered and the fears of the complainant 
confirmed. A requisition was made on the adjoining owner to repair the 
defect. Legai proceedings were threatened, but finally it became necessary 
to take down a party wall to make the flue safe. As the original complainant 
owned one half the party wall he came in for his share of the expense, which 
was considerable, and now he is ‘‘cursing” the insurance companies which 
made him do it upon his own motion. 

* * * * 

WE regret to learn that Franklin Webster is about to retire from the edi- 
torial and business management of The Chronicle, with which he has been 
prominently identified for fourteen years. He has done most excellent work 
for The Chronicle, making it a bright, lively, up-to-date journal, and at the 
same time has systematized its business department and developed the general 
scope of the company. It is understood that Mr. Webster will soon start a 
paper exclusively his own, and his many friends will wish him abundant suc- 
cess. He is a young man, full of ambition and ability, and it is a foregone 
conclusion that he will make a readable and trustworthy paper. His retire- 
ment will be a serious loss to The Chronicle, but we trust it may be to his 
individual advantage. 














—The Mercantile Mutual Accident Association of Bostoz has recently 
elected new officers as follows : Chas. D, Nash, president ; Herbert E. Stevens 
secretary, and Alfred K. Paul, treasurer. The association gives promise of 
becoming a leader in the accident insurance field. 


THE SPECTATOR. 


[ Thursday 


CHICAGO SURVEYS. 


THE practice of contesting losses upon technical points in the hope of 
thereby defeating a dishonest claim, is one of long standing among the better 
class of companies, though there are signs of a change in sentiment in many 
directions as to the ultimate efficacy of such a course. Many underwriters 
contend that it would be better in all cases to fight fraud upon the merits of 
the real issue, and that the public sentiment in such cases would then run 
more strongly in favor of the companies, even in the face of an adverse 
decision. Some of the technical defenses raised by companies, when dissoci- 
ated from the real motive, are so strained that it is not singular to find the 
antagonism of communities aroused. In a recent Texas case the record shows 
that the companies sought to deny liability, solely on the ground that the 
estate of a deceased partner was interested in the firm insured without that 
fact being disclosed to the companies, The following language from the 
court is hardly likely to impress the general public with the honesty of the 
companies, especially while the real purpose of the defense is concealed. 

From what has been said, we think we ought not to doubt that the local 
agents of defendant insurance company knew the facts of the ownership of 
the property now set up to defeat the collection of the insurance, and, so 
knowing the facts, accepted the premium and wrote the policy containing the 
clause as to ownership. The knowledge of the agent so acting for the com- 
pany would be the knowledge of the company itself, and it would be estopped 
from setting up the clause of sole and unconditional ownership. They knew 
that W. T. Moore, Sr., a member of the firm, was dead, and, of course, that 
his estate succeed to his interest in the partnership. 

* * * * 

UNnpER the Michigan standard policy law there are four different forms of 
mortgage clause permitted. One is ‘‘ with” and the other ‘‘ without ” con- 
tribution, while a third is known as a ‘‘ mortgage clause for banks.” The 
fourth is peculiar in that it states that ‘it is specially understood and agreed, 
that this policy is for the benefit of the mortgagee only, the owner having no 
interest whatever therein.” The query arises how the a:sured, as owner, 
could ever make proofs under a policy in which it was specially stated that he 
had no interest whatever ? 

* * * * 

THE contribution section of the mortgage clause has always been a source 
of mach dispute between companies and lenders, as it places the mortgagee 
or trustee in the paradoxical position of having his security diminished in pro- 
portion to the increase in the amount of the insurance, in cases wherein the entire 
insurance is not made payable to the beneficiary. On the other hand the 
companies contend that the waiver of the right to exact contribution from the 
‘* whole amount of insurance on said property, issued to or held by any party 
or parties having an insurable interest therein, whether as owner, mortgagee 
or otherwise,” is worth a cash consideration, especially as it isthe man who 
does not share in the privilege of paying the premium who asks that every 
condition of the policy be waived in his favor. 

* * * * 

Tue plan of asking an extra premium for giving absolute protection toa 
mortgagee or trustee, would not seem to be one involving serious difficulty in 
its adoption, inasmuch as it is quite akin to the method of title insurance, and 
for which insurance a suitable premium is cheerfully paid. Unless it is 
admitted that the average rate is sufficiently large to include the extraordinary 
guarantee involved in the mortgage clause, it is unfair to charge the owner of 
unencumbered property as much for a contestable policy as is charged a 
mortgagee for one that is practically incontestable. 

* * * * 

THE value of such a guarantee is indirectly illustrated by the views of lend- 
ers in countries where the mortgage clause is as yet unknown. A financier in 
Amsterdam, Holland, once stated that farm loans were there made at four 
per cent, while five was charged upon improved city property because of the 
inevitable chances which had to be taken in respect to fire insurance upon 
the improvements, in which so large a percentage of the value was lodged, the 
conditions of the policy bearing equally upon the owner and mortgagee, and 
thus making loans upon choice farm lands comparatively safer. 

* * * a 

THE whole subject of mortgage clauses is worthy of a thorough overhaul- 
ing, the subrogation section being especially indefinite. As now worded, it is 
stipulated that ‘‘ whenever this company shall pay the mortgagee any sum for 
loss or damage under this policy, and shall claim that, as to the mortgagee or 
owner, no liability therefor existed,” etc. The mere ‘‘claim” of the com- 
pany would seem to be all that is needed to secure the privilege of being sub- 
rogated to the‘rights of the mortgagee, On the other hand, the mortgagee is 
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but indifferently protected under the words: ‘‘ This insurance, as to t he 

interest of the mortgagee only therein, shall not be invalidated by any act or 

neglect of the mortgagor or owner,” as the ‘‘ neglect,” for example, of the 

owner to meet the requirements of the eighty per cent coinsurance clause 

would not, indeed, invalidate the insurance, though it might quite seriously 

affect the measure of the indemnity upon which the mortgagee had reckoned. 
* 

THE commission rules do not seem to work any better in Cincinnati than 
they do in Chicago, while rebating is said to be lively in Minneapolis, It has 
been ever taus in Minneapolis, in spite of ‘‘ Number 3." The theorists have 
formulated the commission rules in Chicago and Cincinnati while the other 
fellows have been getting the business, and now some of the theorists are 
inclined to think that theory and practice is better than theory versus 


practice. 
* * * 


IowA is a great State for corn, but its soil hardly compares with that ot 
Connecticut for raising insurance companies. Neither has Iowa ever been 
conspicuous for the ability of its insurance commissioners. Mention was 
made in these columns some time ago of a ‘‘ fake” company known as the 
Council Bluffs, and a report of its receiver has just come to hand. It shows 
the assets of the company to be $19,889, while the liabilities are $70,940. 
The items of the report show gross mismanagement of the company’s busi- 
ness, and give rise to a suspicion of something worse. Seven thousand dol- 
lars is the estimated vaiue of the bills receivable account in the report of the 
receiver, but he has in his possession a stock of premium notes nearly a foot 
deep; all of which are more than ten years old, and are therefore outlawed, 
yet these notes have been regularly turned in by the insurance company as 
an asset, and such report has passed through the hands of the State Auditor 
and received his approval. Other assets have heen exaggerated, and the 
company has thus made a showing which enabled it to continue business on a 
fictitious basis. 


Notes Among Life Insurance [len. 

CuaAs. B, CLEVELAND of the New England Life is taking a long vacation 
in the East, and in the meantime his efficient Chicago staff are working hard 
to bring August business up to the usual standard. The outlook generally 
for new business is much more promising than it appeared several months ago. 

* * * 

HENRIETTA C, DoncGeE of St. Paul is evidently of the opinion that life 
insurance should not be conducted on the progressive, problematic, procrasti- 
nating plan when it comes to paying claims, however idyllic may be the charm 
of paying the premiums in that form. She has brought suit against the 
Minnesota Relief Association to recover a balance of $943 alleged to be due 
on a certificate of insurance issued in 1874 to her husband, Levi P. Dodge, 
who died in September, 1893. She says the certificate was worth $1624, and 
that she has been paid $680. She alleges that she has demanded the balance, 
but it has not been paid, . 

* * * * 

ANOTHER assessment concern is trying to get in out of the wet, though an 
existence of twenty-two years would ordinarily cause the advocates of the 
fraternal system to ‘‘ point with pride” to so signal a triumph of their peculiar 
form of superstition. The Masonic Mutual Benefit Association of Topeka, 
Kan., is reported to have a reserve fund cf $60,000, but, in the language of 
Scripture, what are they among so many? Its losses lately have become so 
heavy that the concern finds it impossible to induce young men to become 
members, The society is divided into four classes, the first being members 
between twenty and thirty years of age, the second between thirty and forty, 
the third between forty and fifty, and the fourth above fifty. In the first 
class there are now only eighty-four members, the second class has a few more 
than 400, the third 800, and the fourth 1006. The members over fifty years 
of age, some of whom are as old aseighty, are dying off rapidly and the 
assessments are coming in thick and fast. The menat the head of the 
organization realize that it cannot last much longer on the present basis, and 
a meeting was held recently to adopt plans for a reorganization. The meeting 
adjourned to meet again October 12, when some action will be decided upon. 

* * * * 

THe New York Life has recently made two of the largest loans ever 
negotiated in Detroit. One is upon the magnificent new building of the 
Chamber of Commerce and the other upon the new fourteen-story building 
now in course of erection for the great retail] house of Mabley & Co. 
Benjamin Hyde, a Chicago contractor well-known in connection with impor- 
tant work for the United States Government, erected the Chamber of Com- 
merce building and is also one of the owners of the new building to be occu- 
pied by Mabley & Co, 
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NASHVILLE. 
[From Our Own CorrESPONDENT.] 

The Tennessee State centennial movement is now on the high road to success 
Private subscriptions to the amount of $120,000 have been secured in Nashville. 
$50,000 of the stock of this enterprise have been subscribed by Davidson 
county, and the Nashville City Council has decided to submit the question of 
Nashville taking $100,000 to a vote of the people. Active committees are at 
work, and many subscriptions are added daily, as public spirit has been 
awakened to the necessity of making this exposition a success, Tennessee is. 
able to celebrate her one hundredth birthday in grand style, and she will doit, 

Notwithstanding the recent decision of the Supreme Court, the three-fourth 
value clause has been applied in West Tennessee in two cases since the 
decision. At Jackson, Tenn. (where decision was rendered), the total 
destruction of property covered by a policy for $1100, was settled by the 
company paying $731 under the value clause, Suits to recover amounts in 
excess of those called for in the contract will be as rare, among honorable 
men who are insurers, as they are to claim exemption of the two per cent to 
four per cent interest on loans in excess of the legal rate at six per cent. 

The net premium receipts for Nashville for the first half of 1895 are 
reported at $233 882, which is an increase in receipts of $23,786 over the 
same period of 1894. The losses paid to June r amounted to $86,853, 
barring a loss on a country dwelling with $4000 insurance ; the losses for June 
are of small moment. 

The St. Paul Fire and Marine Insurance Company has returned to Tennessee, 
and Special Agent Young is in Nashville to appoint an agent. 

The firm of Mayo & Mclver was dissolved on July 3, Mayo retaining the 
agencies of the two companies represented by the firm under the name of 
William D. Mayo & Co. 

L. W. Coleman, formerly a local fire underwriter, is now an agent of the 
Northwestern Life Insurance Company for Nashville. 

I have recently examined a copy of The Special Agents Electrical Hand 
Book, which is published by The Spectator Company. This is a most 
valuable aid to not only special agents, but also to the secretaries and inspec- 
tors of local boards, by enabling them to find and remedy defects in the 
subtle hazard of electric equipment. L-E-N-G-T-H-Y. 

NASHVILLE, TENN., August 3. 





NEW ENGLAND. 
[From Our Own CORRESPONDENT. ] 

The most interesting item of news in Boston insurance circles this week is 
the resignation of Bishop & Robinson from the agency of the United States 
Casualty Company of New York, This firm will in the future devote their 
energies to the interests of the Travelers of Hartford in conjunction with S. 
L. Woodman, who has long been the agent of the Travelers in this city. 

The weather has favored the Penn Mutual Agency Association the past 
week, and their annual outing was the most successful and enjoyable ever 
held. Col. N. H. Plympton of Plympton & Bunting, the local agents, acted 
as master of ceremonies, in which capacity he is without a rival. On Tuesday 
the party went to Providence, R. I., and partook of a clam-bake at the Union 
Club-house. A baseball game was also indulged in, during which Insurance 
Commissioner Merrill won laurels as umpire, and, as usual, maintained the 
dignity of the commonwealth of Massachusetts. On Wednesday the associa- 
tion went on an excursion down the harbor and along the picturesque north 
shore in the specially chartered steamer J. Putnam Bradlee, also visiting Fort 
Warren. In the evening a performance was witnessed at the Boston Theatre. 
Thursday at 10 o'clock A. M. a session of the association was heid at the Vic- | 
toria, which included a paper upon ‘‘ The Uses of the Surplus,” by Jesse J. 
Barker, actuary of the company, and the convention concluded with a grand 
banquet in the evening. 

The agency of the Reliance Insurance Company of Philadelphia has been 
transferred from OBrion & Russell to W. H. Morris & Co, 

The funeral of A. J. Mercer, for many years a well-known insurance man 
of Boston, was held Tuesday afternoon from his late home in Highlandville. 

The National Insurance Company of Hartford has given notice that it will 
not hereafter be bound by rates and commissions in Paterson, N, J. 

A new assessment life insurance company has been chartered under the laws 
of the State of Massachusetts. It is called the Springfield Mutual Life Asso- 
ciation, with headquarters at Springfield, Mass. The directory is composed 
of A. H. Overman, H. H. Bowman, Ira Miller, James Noble, Jr., Chas. H. 
Bartlett, Dr. R. H. Seelye, Luther White ; secretary and manager, Chas. H. 








Bartlett. ‘Ihe company starts out with a guarantee fund of $100,000, and it 
has a fixed natural premium rate, 

Insurance Commissioner Merrill has returned to Milwaukee to continue the 
joint examination of the Northwestern Mutual Life, Chief Clerk Billings will 
be relieved by Mr. Linnell, and will return to Boston. 

Secretary Osborne Howes of the Boston Board of Fire Underwriters sails 
Wednesday, this week, for Europe. : 

The Commercial Union Fire Insurance Company of New York has been 
admitted to do business in Massachusetts. 

‘* Everybody is out of the city,”’ say the society papers. State Fire Marshal 
Whitcomb is still here and hard at work after the firebugs, and this week ran 
to earth and obtained a confession from seventeen-year-old Henry C, Clark 
of Chelsea, Mass., to the effect that he set several fires which resulted in an 
aggregate loss of $50,000. 

The report of the Boston Protective Department for the month of June 
gives the total number of fires for that month as 108, of which fifty-six occa- 
sioned no loss. 

At the meeting of the New England Insurance Exchange last Saturday, it 
was voted to lay over until September the report of the executive committee 
regarding the advisability of declaring rates off by the factory improvement 
and cotton and woolen committees on risks that are threatened with mutual 
competition, ALLAN ERIC, 

Boston, MAss., August 5. 





PHILADELPHIA. 
[From Our Own CorRESPONDENT. ] 

Rumors have been flying thick and fast recently relative to the condition of 
the Philadelphia Fire Underwriters Association, and some of.the newsmongers 
would have us believe it is on the verge of disruption, Asa matter of fact it 
is nothing of the sort. True it is, the Insurance Company of the State of 
Pennsylvania have served notice of withdrawal, but that will have but little 
effect upon the standing of the board, and it is just possible that the matter 
may be adjusted before the expiration of the notice time, resulting in the 
withdrawal of the notice. That there is dissatisfaction no one will deny, but 
as that has been the case since the board passed under the direct management 
of the companies there is nothing strange in it. The whole matter is, how- 
ever, greatly exaggerated, and the principal bone of contention now seems to 
be circular No. 30, promulgating perpetual and term rates on all classes of 
buildings. As to violations, they no doubt occur, but not to any greater 
extent now than heretofore. 

James F. Stone, who for the past ten years has been connected with the firm 
of Hare & Chase, has formed a co-partnership with Enos P. Mathews, and 
will establish a general insurance agency at No. 514 Walnut street. Mr. 
Stone is very well and favorably known on the “‘ street,” and his new venture 
should prove a success, I understand that the new firm will shortly represent 
a fire company not now doing business here. 

Charles Williams notifies the street that he is in a position to accept lines 
for the Commercial Union Fire Insurance Company of New York, of which 
he has just been appointed agent. Mr. Williams is a director of the new 
company, and also represents the Commercial Union of England and Ameri- 
can of New York. 

Companies that have been fighting shy of Philadelphia for many years are 
beginning to recognize the fact that it is one of the most profitable cities from 
an underwriting standpoint in the country, and in view of this fact are seeking 
representation. The latest comers are the Rutgers of New York, who have 
appointed Charles Platt, Jr., & Co. as their agents, and the Citizens of St. 
Louis, who will be represented by Brockie «& Welsh. There are others 
coming. 

There have been several desperate efforts made recently to capture the old 
Jefferson Fire of Philadelphia, but somehow or other they are hard to land. 
Vrooman & Kimball of this city are accredited with being the latest bidders 
inthe market, but the goods were not delivered, and the Jefferson will con- 
tinue to pursue the even tenor of its way. In the meantime Vrooman & Kim- 
ball have completed the organization of their new company, the Philadelphia 
Mutual Fire Insurance Company, and are now ready for business at No. 119 
South Fourth street, Philadelphia. The new concern has a full paid guaran- 
tee fund of $100,000 deposited in the Columbia Avenue Savings Funds and 
Trust Co,, and all policies will be non-assessable. The incorporators are S. 


B. Vrooman, president ; J. G. Kimball, secretary ; directors: E D. Wilt of 
A. Wilt & Sons ; John Dobson and James Dobson, carpet manufacturers ; J. 
T. Pearson, Charles J. Miller, director Tenth National Bank; B. J. Wood- 
ward, vice-president Tenth National Bank; R. H. Foerderer, leather manu- 
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facturer ; Charles A. Bragg, Westinghouse Electrical Manufacturing Com- 
pany; O. D. Brownback, retired; and James A. Hayes, of Hayes, Patridge 
Shoe Co, 

Subscriptions are being solicited to capita] stock and surplus for the purpose 
of reorganizing the old Fame Fire Insurance Company of Philadelphia, organ- 
ized September 1, 1856. The present officers are: President, George B. 
Luper (ex-Insurance Commissioner of the State of Pennsylvania); vice-presi- 
dents, Henry Darrach (president of the Perpetual Fire Insurance Company of 
Philadelphia and late manager of the Philadelphia Board of Fire Underwriters); 
and J. Woods Brown, (ex-Deputy Insurance Commissioner of Pennsylvania) ; 
secretary and treasurer, Frederick W. Halsey. It is proposed to establish a 
cash capital of $100,000, and a net surplus fund of the same amount. 

Alfred Hand has resigned the assistant secretaryship of the Delaware of 
Philadelphia, the same has been accepted by the board of directors, and J, 
Parsons Smith, Jr., has been appointed acting assistant secretary. Mr. Hand 
has been in charge of the marine department for many years, and his resigna- 
tion was brought about by the decision of the company to discontinue the 
acceptance of all hull business. They are, however, desirious of increasing 
their marine premiums on other and more profitable lines, especially steamer 
business, and to this end have assigned Harry Yarnall to the management of 
A change has also been made recently in the manage- 
ment of the local fire business. John T. Brown will hereafter have charge of 
that end and should make a success of it. He has been in the company’s 
employ for a number of years in the offices, and until recently had charge of 
the New York State field. Q. U. AKER. 

PHILADELPHIA, Pa,, August 5. 


the marine counter. 





THE PACIFIC COAST. 
[From Our Own CorRESPONDENT. ] 

There are faint signs of returning peace to the disrupted camp of the under- 
writers, and there is a bare possibility of an agreement being reached among 
the rate cutters before another month goes by. The first indication of the 
return of a state of affairs so much to be desired was the signing last week of 
the agreement of the new Insurance Association of the Northwest. Messrs. 
Bates and Church of Portland were here to present to local underwriters 
copies of the constitution and by-laws of that association, and to induce man- 
agers and general agents to sanction their representatives in the Northwest 
acting under its provisions. Rather to the surprise of the local discordant 
fraternity, everyone signed, including even C, F. Mullins of the Commercial 
Union and Arthur E. Magill of the Home and Phoenix. ‘The Portland men 
returned home well satisfied, and believing that an era of better things is 
ahead of them. Nor is this the only promising sign, After many weeks the 
Board of Fire Underwriters held a special meeting yesterday morning, which 
was largely attended. In order to clear the way for a reunion, and to remove 
every obfjectionable feature from the organization, they wiped out all the 
by-laws and every section of the constitution except that which recites the fact 
that the organization shall be called the Board of Fire Underwriters. ‘This 
has been done to give all the out-board companies an opportunity to come in 
once more, and try to compile a constitution and by-laws to which all can 
agree. In the meanwhile a committee of seven has been appointed to care 
for the property of the compact. The committee consists of the following 
gentlemen : William J. Landers, George W. Spencer, George C. Boardman | 
Isidore Gutte, Horace R. Mann, C. D, Haven and Robert Dickson. Many 
believe this will ultimately be the committee of reorganization. 

There have been several pretty severe fires. Only yesterday morning the 
coffee and spice mill of Tillmann & Bendel was destroyed, inflicting an insur- 
ance loss of $40,500. Last week a house of three flats on Bush, near Laguna, 
was destroyed, and the adjoining house was badly damaged. The insurance 
loss was heavy. The Royal Exchange had $10,000 alone on the contents of 
one of the flats, and the Queen, Palatine and Norwich Union were also losers 
to a considerable extent. ‘These losses, coming on the top of the big fire in 
the Fourth and Brannan factory district a week before the Fourth of July, 
have tempered the ardor of the rate cutters. 

Complaints from the home offices are very frequent, and are likely to be 
more so, as now the crop of harvest fires, not large but numerous, is com- 
ing in. 

What a home office may do sometimes was illustrated this week, much to 
the discomfiture of the city agent of a big twin English agency. Acting under 
orders from his manager, the city agent slashed around and wrote at a very 
low-cut rate three year policies on two target risks, From London peremp- 
tory orders to cancel the policies were received, but the insured declined to 
give up the policies, feeling well satisfied to have such cheap insurance in 
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such strong companies. In order to reinsure the risks the city agent has been 
obliged to pay full rate premiums to the companies which now carry them. 

The reinsurance of the Sun Fire and Marine Insurance Company of San 
Francisco a fortnight ago was not much of asurprise. The Firemans Fund 
was the reinsuring company, and the price paid was low. Before the rate war 
the London and Lancashire was ready to bid for the reinsurance, but when 
the reinsurance was again talked of ten days ago only the Firemans Fund put 
ina bid. The latter company did not make a bid because it believed there 
was a great bargain to be had, but when home companies have been reinsured 
before the Firemans Fund felt some little loss of prestige, which on this occa- 
sion it desired te avoid. It is now to all intents and purposes the sole surviv- 
ing local company, as the Home Mutual is owned by the Firemans Fund and 
has the same officers te a great extent. 

Frederick G, Voss is still in the Northwest. He took an active interest in 
the formation of the new organization there, and his suggestions were closely 
followed. 

Robert Dickson of the Royal Exchange is expected back from England in 
a few days. During his absence his company has been called upon to pay 
more than the usual number of losses. 

John W. G, Cofran, associate manager of the Hartford, has been appointed 
assistant general agent of the Western department of that company, with 
headquarters at Chicago. He is a native of New Hampshire, but commenced 
his insurance education in this city in 1874, subsequently going to Portland as 
special agent, and returning here as associate manager with Henry K. Belden 
in 1886, Mr, Belden will henceforth be coast manager, with Whitney 
Palache as assistant manager. BARENDT. 

SAN FRANCISCO, CAL., August I. 





CINCINNATI. 
[From Our Own CoRRESPONDENT. ] 

Insurance Commissioner Hahn has been unearthing what is supposed to be 
one of the biggest wild-cat frauds he has ever met with in all his experience 
in the capacity of Commissioner of Insurance. He got his clue from Chicago 
in the shape of a circular from E. V. Summers & Co., in which it was stated 
that the Lucas County Mutual was an immense affair, which, in addition to 
its regular securities, had a reserve fund of $50,000 in good straight bonds. 
These bonds are all supposed to be bogus, as is also the charter under which 
the company acts. Hahn proceeded to Toledo to investigate, but lo! the 
doors were closed, and every document gone, including the good bonds, and 
also the promoters of the concern. The following are supposed to be directors 
of the company: W. P. Sheridan, Bristol, Ind.; C. H. Haight, Chicago; J. 
F. Lebold, Somerset, Pa.; E. A. Thomas, Indianapolis; W. G. Myers of 
Toledo and C, H. Linn of Chicago, It was probably the strong Chicago 
element which enabled the company to blow so strongly, and their business 
operations extended throughout New York, Michigan, Missouri, linois, 
Florida, Ohio and Pennsylvania, It fought shy of the last two States, how- 
ever, and forgot to report to the commissioners of any of the others. It is 
reported that there are nearly three quarters of a million liabilities against the 
concern, 

The Cincinnati wharf boat was totally destroyed by fire to.day; insurance 
$12,000, The Louisville wharf boat was also damaged about $1000. The 
steamers Big Sandy and Carrollton were burnt and sunk ; value $30,000 and 
$20,000 respectively. LEo. 

CINCINNATI, O., August 6. 





THE NORTHWEST. 
[From Our Own CorRESPONDENT. ] 

The Iowa Insurance Alliance has appointed W. C. Stewart, formerly city 
electrical inspector of St. Joseph, Mo., to have charge of that branch of work 
as the representative of the insurance companies. The reports are that the 
wiring in many towns in Iowa is very poorly done, and he will at once begin 
an inspection and report defective wiring to headquarters as fast as found. 
The linemen, who are virtually interested in the matter, will co-operate with 
him in the work, 

The Commercial Insurance Syndicate was recently organized in Minnesota 
by E. C. Church and L, R. Hurd, flour millers of Duluth ; W. C. McClure 
and W. P. Allen, saw millers of Duluth ; S. E. Olson, S. J. Murton, W. L. 
Ilarris, C. A. Smith and H. E., Fletcher, business men and millers of Min- 
neapolis ; R. A. Kirk, W. F. Myers and John F. Broderick of St. Paul. As 
one of its articles provides that no insurance shall be placed on property not 
provided adequately with automatic sprinklers, it practically limits the field 
to flour and saw mills and a few business houses. This is supposed to be an 


THE SPECTATOR. 


71 


outgrowth of the clamor at Duluth for lower rates, and it is understood that 
the large manufacturing concerns there have been insuring quietly with foreign 
companies not in the ‘‘ trust.” At least it is so reported and the formation of 
this company would indicate that the experience with ‘companies not in the 
combine” was not so satisfactory as they hoped it would be. The company 
proposes to do a general fire insurance business, as well as marine, take risks 
on plate glass, employers and general liability and elevators. The capita} 
stock is $25,000. 

The Yankton Insurance Company of Yankton, S. D., is winding up its 
affairs and will go out of business. They have not accepted any new business 
for the past year or more. It is entirely solvent and will have $40,000 to 
$60,000 worth of judgmert notes after the affairs are wound up. 

State Insurance Commissioner Fricke of Wisconsin has admitted the Inde- 
pendent Order of Foresters of Toronto, Can., to do business in the State, after 
a bitter fight by the United Order of Foresters of Madison, on the ground 
that the laws of Canada refuse admission to a Wisconsin company similarly 
organized. It was found that Canadian laws do permit outside companies to 
do business there by depositing ‘$50,000, and Mr. Fricke decided to permit 
them to do business if they deposited that amount, which they did. He has 
also admitted the United States Casualty Company, the Old Colony and the 
New York Fire Company. Both the latter companies have been doing busi- 
ness in the State without a license, and the Commissioner required payment 
of taxes on this business, 

E. R. Ward, general agert of the Phoenix Mutual Life at Minneapolis, 
states that he has no knowledge of any trouble with an absconding agent of 
his company. He thinks the item from Eau Claire, Wis., in THe SPECTATOR 
of July rr, must refer to some other company. 

The Minneapolis elevator men are talking of getting together and carrying 
their own insurance on the Lloyds plan. 

R. B, Langdon, a leading citizen and railroad contractor of Minneapolis, 
who died this week, carried $128,000 insurance, $100,000 of which was in the 
New York Life. 

The American Fire Insurance Company of New York has a large number 
of policies in Minnesota, ‘The law is such that it continues business in this 
State under its reorganization, 

Oregon, Washington aud Idaho insurance men formed the Northwestern 
Insurance Association at Portland, and elected Henry Hewitt, president, and 
Herbert Folger, secretary. The management.of the Union is placed in the 
hands of an executive committee of fifteen. P. P. P. 

MINNEAPOLIS, MINN., August 3. 


NEWS OF THE WEEK. 


*s Life Insurance Sayings.’’ 

WkirTers upon the subject of life insurance are usually statistically inclined, 
and while they may be impressive, they seldom strike a vein that is popular, 
in the sense in which literature appeals to the general reader. It is seldom 
that wisdom, wit and humor combine to illustrate the advantages of life insur- 
ance or to impress upon every reader the duty he owes to those dependent 
upon him of insuring his life for their benefit. James T. Phelps of Boston, 
agent of the National Life of Vermont, possesses the faculty of doing this in 
a manner peculiar to himself, and that defies imitation. His bright and pithy 
sayings, in the form of fables, aphorisms, epigrams, proverbs, comments on 
men and things, upon historical events and current happenings, each illus- 
trating some life insurance maxim, have appeared in varicus journals and been 
widely copied and utilized by the life insurance fraternity during the past few 
years, 

Recently the managers of the National Life compiled in book form many 
ef these articles written by Mr. Phelps, and published them as a tribute to 
that gentleman’s ability and versatility on the fiftieth anniversary of his birth. 
It is a handsome little volume, entitled ‘‘ Life Insurance Sayings,” and makes 
most agreeable reading, both on account of the wit and wisdom it contains, 
and the terse and pungent manner in which the writer puts his ideas, Under- 
lying every paragraph is a forceful argument in favor of life insurance ; every 
fable enforces its moral, ‘‘ insure your life,” and every bright saying is calcu- 
lated to set the reader to thinking that it means him, and that he is a reprobate 
of the first water and recreant to the duties of manhood so long as he remains 
uninsured, Every agent in the country should have a dozen or more 
copies of this book to give or lend to intending insurers. There is more good 
solid life insurance persuasion in it than in a ton of matter prepared by ‘‘sta- 
tistic twisters” in the interests of a particular company. In this book Mr. 
Phelps treats of life insurance in general, for the good of all, neither adver- 
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tising his own company nor seeking to belittle competitors, his object being to 
educate people to a just appreciation of life insurance, leaving to each indi- 
vidual the choice of a company in which to insure. This is the kind of liter- 
ature that is needed ; something that every agent can use without conveying 
the impression that it is a canvassing document, issued in the interests of the 
company he represents. There is not an advertisement concealed anywhere 
in any of Mr. Phelps’ ‘‘ Sayings,” nothing but argument for insurance, and 
one company or agent can use them as well as another, and all for the best 
interests of life insurance. 

Having said so much in praise of Mr. Phelps’ ‘‘ Sayings,” we append a few 
of them, that our readers may see for themselves the feast that is in store for 
them when they buy the book. 

‘* The beauty of life insurance is that it reaches its maximum value when 
everything else is made uncertain by death, This is exactly what it is for, 
and there is nothing that can take its place, or misdirect it either.” 

‘“* Time is bald behind. You must take him by the forelock, if at all. 
Insurance is the mathematical value of your time if you get it, and the meas- 
ure of your loss, if you lose it.” 

** What is Thanksgiving? A delightful meditation on what the Lord has 
done for us. What is life insurance? A delightful meditation on what we 
have done for others.” 

** Potential manhood : Why not ‘ put up’ some of your labor for use when 
the tree withers? That is life insurance, a storage battery that will work 
when the dynamo that gave it power is forever still.” 
policy. We believe in calling things by their right names. Each policy is a 
debt and must have its corresponding asset, else it is deceptive, Think of 
this when you are asked to insure at large pecuniary gain to yourself,” 

** Liars need good memories. Truth is a matter of fact, constant, eternal. 
Tell things as they are and you will need no memoranda to help you remem- 
ber what you said.” 

‘* An agent lost a client because he would not prove beyond a reasonable 
doubt that, if he lived, he would realize six per cent compound interest on his 
investment. Thus there are men who will not protect even their families 
unless they can have a big profit on it.” 

‘*One hundred and fifty dollars for an engagement ring, $25 for a wedding 
ring, and $1 for plated safety pins for the baby is the way in which some 
young folks start in life. This is contrary to the rules of economy taught by 
life insurance.” 

** Will your widow dress as well as your wife does?” 

** Wives of smart men should remind them they can make their lives secure, 
and, departing, leave behind them something solid, something sure.” 


‘* Tle is a bigot who will not insure ; he is to be pitied who cannot insure ; 
he is a coward who, having given hostages to fortune, does not insure.” 

‘* Dry jim-jams or business horrors can be dispelled by a timely application 
of the principle of life insurance. Only those who have, realize the luxury of 
a weil arranged line of life insurance.” 

‘* Being on the wrong side of the market is disastrous, Having your insur- 
ance arranged on the right side of the grave is foresight. Prudence now brings 
the reward of security.” 

** After a fire settlements are made by the records, After a disaster there 
is no agent around trying to ‘bore you’ into taking a policy. Even the 
most anxious for business will not insure your house if it smells of smoke, 
and none insure the lives of sick men. The insurance office is open for those 
who are weil enough to get there and smart enough to get there in time.” 

‘It beats the Dutch how some truly bright men will wait for an agent to 
tire them.out before they will act in the matter of life insurance. They 
might have their money ticking away at compound interest instead of at the 
risk of their business,” 

‘* An undertaker was accidentally pushed into an open grave, struck his head 
on a brass ornament upon the coffin of the body he was burying, and was 
killed. There is no safety even in the graveyard.” 

** An endowment policy is the roof of the house that shelters the family. 
The owner may creep under himself, if he lives to pay for it.” 


‘* Prefix one to a row of ciphers and you represent the value of one insur- - 
Insur- - 


ance policy to many an estate. Thusoooo is by prefix made 10,000, 
ance must be prefixed. Thereis no coming back from the dead.” 

‘*The rate of interest on mortgages varies. If interest is not paid, the 
mortgage is foreclosed and the home is lost. The rate of insurance is less 
than the rate of interest, and its payment creates or saves a sum to cancel the 
mortgage.” 

‘*The man who denies the benefits of life insurance and assumes that, 
because he goes without it, he is insuring himself, may thank his lucky stars 
that the fool-killer is busy elsewhere.” 

‘*It isa compliment to be solicited to insure. It is proof that some one 
thinks you are of some value and use in the world. You may rest assured 
that if you are not life insurance companies do not want you.” 

‘* A self-made man must have a poor opinion of the job if he neglects or 
refuses to insure it.” 

***My income is small,’ said a lover, ‘ and it would be cruel to take you 
from your father’s roof.” ‘ But,’ was the response, ‘ I don’t live on the roof, 
and, besides, you can insure your life,’” 
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‘* A woman urged her husband to insure, saying she wanted either a hus- 
band or some money. With a husband she could get along without money. 
A smart woman that, worth living with and insuring for.” 

**In settling estates, where there is life insurance money, the family 
receives a share before the lawyers are served. This is one of the many 
advantages of the practice of life insurance.” 

‘** Methuselah once applied for insurance and the doctor who examined 
him advised the risk, but the medical director at the home office ascertained 
that his father, Enoch, who was the son of Jared, was sixty-five years of age 
when his son, Methuselah, was born. Enoch mysteriously disappeared. 
History says, ‘ He was not, for God took him,’ Evidently the doctor feared 
moral hazard, and, as he had not declined any one from that agent for two 
days, he turned Methuselah down on acount of uncertainty of his father’s 
death or ‘taking off.’ The father was so good that ‘ God took him,’ but the 
doctor couldn’t take theson. Then, as now, the agent kicked, and the doctor 
said, ‘ He won’t live out half his days,’ and he told the agent to tell the old 
fool to take’ out an annuity. He did so, and Methuselah caught on, and that 
mistake broke the company clear down to the third and fourth generation.” 

A small edition of ‘* Sayings” was sent out complimentary by the National 
Life, but there soon arose such a demand for it from agents that the edition 
was exhausted. We are happy to announce that we have arranged with Mr. 
Phelps for the new edition of ‘‘ Sayings,” and now have copies ready for 
delivery, It contains nearly 300 of these wise and witty ‘‘ Sayings,” con- 
veniently arranged under subject headings, and is printed on fine paper from 
clear, legible type. Copies can be purchased handsomely bound in cloth at 
seventy-five cents ; $7.20 per dozen copies. The Spectator Company is the 
exclusive selling agent of ‘* Life Insurance Sayings,” and all orders must be 


placed through it. 


Important Mutual Change at Boston. 

As was forecast in THE SPECTATOR of May g, OBrion & Russell have 
resigned the general management for the United States and Canada of the 
Old Colony Mutual and the Wachusett Mutual, in order to devote greater 
attention to the stock branch cf their business. Raymond [ayes, secretary 
of the Old Colony, succeeds them as general manager and attorney for both 
the companies named, and has also been appointed general United States 
manager for the Winthrop Mutual of Boston. Mr. Hayes isa rising young 
underwriter, and these appointments show that his talents are appreciated. 
OBrion & Russell will retain the local agencies and continue to be represented 
in the directorates of the Old Colony and the Wachusett. 








The New Rates for the Mutual Reserve Fund Life Association. 
WE noticed in THE SPECTATOR of last week that an advance in the rates of 
the Mutual Reserve had been determined upon before the death of Mr. 
Harper, and that they were to go into effect with Call No. 81, issued on the 
1st of August. The following is the resolution adopted by the board of 
directors some time before Mr. Harper's death : 

Be it resolved, That the rates of assessment for all members of this associa- 
tion admitted prior to January 1, 1890, be and the same hereby are reappor- 
tioned, in accordance with the table of assessment rates now in use, to rates 
indicated by adding to the age of entry, one-half of the number of years from 
January 1 of the year of admission to January 1, 1895, fractions of years 
resulting from the division to be counted as full years, and that said reappor- 
tioned rates of assessment, together with the present rates of assesments fur 
all members admitted since December 31, 1889, constitue the rates of assess- 
ments of this association, beginning with Call No. 81, until otherwise ordered 
by this board; provided, however, that any increase beyond the rate indicated 
for more than seventy years may, at the member’s option, be debited to his 
policy and deducted from the amount payable thereunder, instead of being 
paid in cash. 

It was a favorite idea with Mr. Harper that with the immense amount of 
business written by the association it would be possible to carry all insurants 
as at the age of entry, and he was very persistent in maintaining this 
policy. Experience showed, however, that as the members increased in age, 
the association was not getting a premium adequate to the increased risk. 
This became apparent several years ago, but for various reasons the advance 
in rates, although discussed, was not agreed upon. The association always 
had the right to advance rates every five years, but never availed itself of this. 
The old members who thus find themselves called upon to pay a little more 
for their insurance than they had been doing heretofore have no cause to 
complain, because during these years they have been receiving their insurance 
for really less than cost, while the advance increases the rate to only an 
average of their age at date of entry and the present date. No doubt many of 
them will be somewhat disappointed, but when they look at the matter from the 
stand point of equity to all who are equally interested with themselves, they 
must admit the justice of the increased rates. Indeed, many have already 
communicated with the officers of the association commending them for the 
step thus taken. 

One objection to the plan of the Mutual Reserve has been this reserve 
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power to increase assessments every five years. Many persons have declined 
insurance on the ground that they did not wish to buy into the unknown, 
preferring a fixed rate of premium to a possibility of extraordinary assessment. 
To meet this objection the management of the Mutual Reserve have adopted 
a new schedule of rates to go into effect upon all new business written after 
January 1, 1896. This is a slight increase over the rates heretofore charged, 
but has the advantage of being a fixed rate and not liable to increase at any 
time at the discretion of the Association, The following is the new table of 
rates : 

MorTuARY PREMIUMS PER $1000, INCLUDING RESERVE OR EMERGENCY 
Funps AND Dugs. 


Ss a —s 


| 

Mortuary Premiums Per Mortvary Premiums Per 

$1000, IncLUDING RESERVE OR $1020, incLUDING RESERVE OF 

| KEmerGency Funp anp Duss. | EmerGency Funp anno Dues. 

AGE, AGE. _ 

| ’ . . 

| Bi- Semi- ; Bi- Semi- 

| Monthly, | Annual Annual. Monthly. | Annual Annual. 

| 
BS.ccoee] §a.93 $6.99 | $13.98 | 43.....- $3.60 | $10.80 $21.60 
eee 2.34 7.02 ee See 375 11.25 22.50 
Bocoves 2.35 7.05 14.10 | 45..... 3.92 11.76 23.52 
issacs 2.37 7.11 14.92 | 46...... 4-12 12.36 24.72 
Weeceee 2.39 7-17 14.34 4:34 13.02 26. O4 
Wawans 2 42 7.26 4.58 § @..002 4.58 13.74 27.84 
c) een 2 46 7 38 14.76 | 49------ 4.85 14-55 29.10 
aoe 2.51 7-53 15.06 | 50...... 5.15 15.45 30.90 
a 2.57 7:71 15 42 | §f....-. 5.48 16 44 32.88 
Seo ccews 2.64 7.92 15 84 ee 5.84 17.52 35.04 
rr 2.72 8 16 a) 6 24 18.72 37-44 
, 2.81 8.43 36.50 | Sé...... 6.68 20.04 40.08 
97. 291 8.73 37.46 | S§.-...- 7.17 21.51 43.2 
Seer 3.02 9.06 wie F O....%5 7-71 23-13 46.26 
Wes vves 3-13 9.39 18.78 | 57..---. 8.31 24.93 49.86 
eee 3-24 9-72 ie ee 8.97 26.91 53.82 
Pee 3-35 10 05 20.10 | 59...... 9.70 29.10 58.20 

Bocce. 3-47 10.41 20.82 | 60..... 10.50 31.50 63.00 





The following table shows the bi-monthly and annual old premium rate of 
the association. It is presented for comparison : 





! 
Old Bi- Oid Bi- 
AGE. Monthly | oi Aas AGE | Monthly <a 
Rate. | ate Rate. | bia 
CEE ee $1.80 | $10.76 Co ee ee $2 37 $14.24 
eee ee 1.81 10.84 eee 2.43 14.60 
; eee 1.82 | 10.93 Bee ee 2.49 14.96 
GS cveeseses 1.84 I1 03 Biv excaceveves 2.57 15 43 
Doi idsaies ed 1 86 | 11.13 Per eee 2 67 16.00 
30 1.87 11.24 yee eee 278 16.68 
ar ee eee 1.89 } 11.35 ee ee 2.91 17.48 
OE: wecehasaw iin 1.91 } 11.48 RE 3 06 18.37 
33 1.94 11.63 51 3-41 20.45 
34 1.¢6 II 77 52 378 22.70 
_ eee eres 1.99 11.93 Pea 4.16 | 2495 
. err arere yr 2.02 12.12 54- 4-53 27.20 
‘Cy See 205 12.32 55- 4.91 29.45 
38 2.09 1255 50. 5-28 31.70 
39. 2.13 12.79 eR eae 5.66 | 33.95 
jo. 2.20 13.17 5 6.03 36.20 
41. 2.25 13.52 59 6.41 38.45 
MD ica canines 231 | 13.88 _ aE 6.78 40.70 
| 








The members who do not come within the class specified in the above 
resolution will be continued at the present rates,so that in effect after 
January 1, 1896, the association will have three rates, viz., the rate for the 
older members as increased by the resolution; the rate for the present 
members not included in the class referred to, and the new rate for new 
members after the beginning of the year. This readjustment has been made 
after careful deliberation and study of the experience of the association since 
its organization. That it is in the interests of all the members and calculated 
to place the association upon a firm and permanent basis must be conceded 
by all familar with life insurance practices and its cost. It must be under- 
stood that the rates collected include all payments to the reserve or emergency 
fund, annual dues, etc. In adopting this change the new management is to 
carry out arrangements agreed upon before Mr. Harper’s death upon the 
advice of the Superintendent of Insurance and some of the best actuaries of 
the country. 





Gains of the Glens Falls. 
THE semi-annual statement of the Glens Falls Insurance Company of Glens 
Falls, N. Y., recently issued, marks another step in the continued progress of 
this ‘‘ old and tried” corporation. From January 1, 1873, to date, every 
annual statement issued by the Glens Falls has shown an increase in assets 
and net surplus over its predecessors, a record equaled by few companies, 
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The company’s assets on July 1, 1895, aggregated $2,527,571, against which 
were chargeable $815,109 of unearned premiums and $66,105 of other 
liabilities, leaving a net surplus of $1,446,357, as compared with $1,374,243 
on January I, a gain of $72,114. During the half-year the company paid 
dividends to stockholders amounting to $20,000. The officers of this sterling 
company are: President, J. L. Cunningham; secretary, R. A. Little: 
treasurer, C. J. De Long; and if they feel a measurable pride in the company’s 
prosperity they may also feel assured that it is justified. 





The Chicago Guaranty Fund Life Society. 


THIs society was chartered under the laws of the State of Illinois and commenced 
business in 1834 as an assessment company. Its original plan was built around 
the safety fund idea, supplemented by the creation of a reserve fund by a percent- 
age reservation from death losses under policies less than five years in force. The 
plan was modified from time to time without, however, changing these fundamental 
principles. The society enjoyed a fair degree of prosperity, and by-reason of the 
accumulation of two surplus funds has always made an especially good showing 
from a financial standpoint, all investments being made in a conservative manner. 

In 1893 the State of Illinois passed a new law providing for the organization and 
management of companies transacting life or accident insurance on the assessment 
plan, and existing companies were permitted to reincorporate thereunder. The 
Chicago Guaranty Fund Life Society reincorporated under the new law, and at the 
same time filed new articles of association, permitting it to issue policies on various 
plans and containing new and attractive features, thus placing the society in the 
front rank of those companies which have adopted the modern life insurance idea, 
namely: modified premiums with additional contingent liability. The society now 
offers policies on the ten, fifteen and twenty-year term plans, renewable without 
re-examination to age seventy. On these plans the rates for the first term are 
lower than those of any other company, so far as known, and the low cost 
makes these policies satisfactory and desirable substitutes for the mem- 
bership certificates of fraternal assessment orders. The society a'so issues a 
policy called the ‘‘ Natural life, old age protection,” the object of which is 
to protect the dependents of the insured in case of his death or disability during his 
years of probable life and activity, and to provide mainterance for the insured him- 
self during his declining years. Under this policy if the insured, on reaching the 
end of av. rage life, finds that his need for life insurance has ceased, he can convert 
the policy into cash for an amount estimated at one-half its face value. At any time 
after five years this policy may be exchanged for cash or a paid up policy. 
The most recent form of policy issued by this society is on the twenty payment life 
plan, called the ‘‘ Non-forfeitable limited payment.” On account of the low rate 
and the non-forfeiture provisions, which are endorsed on the policy, this policy is 
considered by the society to be far in advance of anything of the kind ever hereto- 
fore attempted. After the third year, in case of lapse, the insurance is automatically 
extended for the number of years and days stated, or within three months after 
default a paid-up policy will be issued, if desired, for the many twentieths of the 
amount of original policy as there have been premiums paid. After five years the 
policy has a stated cash surrender value, or the society will loan the insured an 
arount equal to one-half the gross premiums which have been paid. Its options are 
all distinctly written in the policy itself. All policies, except term, contain a total 
disability clause providing for the payment of one-half of the amount of the policy 
in case of total and permanent disability, and all policies provide for the payment 
of the sum insured by instalments, if desired, interest at current savings bank rates 
being allowed on the deferred balance. These features, with many others equally 
attractive and convenient, combined with the low rates, are already doing much to 
increase the society's new business. The low rates are made possible by reason of 
the fact that the society is not hampered by a large number of old and impaired 
risks paying inadequate rates—a circumstance of the greatest importance. 

The financial condition of the society is such as to inspire confidence that its 
promises wiil be carried out. Its assets, consisting of municipal bonds, first 
mortgages on real estate and cash, amount to over $200,000. Assurance of con- 
tinued good management is evidenced, not only by the society's past history, but by 
the fact that every active officer and employe in position of trust is under bonds for 
the faithful and honest discharge of his duties. The bonds of the president, 
secretary and cashier are issued by the Fidelity and Casualty Company of New 
York. Taken all in all there are few companies whose future, from the present 
standpoint, looks brighter than that of the Chicago Guaranty Fund Life Society. 





—The Mechanics Fire and Marine Lloyds of New York, of which James W. 
Edgett & Co. are managers and attorneys, is now doing business at Nos, 56-58 
Pine street. It writes on first-class mercantile and eanar pearing risks to an 
amount not exceeding $5000. The list of subscribers is as follows: Edwin Bailey, 
E. Bailey & Sons, Patchogue, N. Y.; Alex. S. Bacon, Nichols & Bacon, New 
York city; Fremont Hammond, Hammond, Mills & Co., Patchogue, N. Y.; H. 
Clay Losee, Central Hotel, Patchogue, N. Y.; Emmerson G. Terrell, builder and 
contractor, Patchogue, N. Y.; James W. Edgett, insurance, New York city; John 
Roe Smith, real estate, Patchogue, N. Y.; Thos. E. Hawkins, mineral water man- 
ufacturing, Bay Port, N. Y.; Geo. B. Howell, builder and contractor, Islip, N. Y.; 
Orange T. Fanning, O. T. Fanning & Co., Port Jefferson, N. Y. The attorneys 
state that each of the subscribers have deposited with the Patchogue Bank the 
sum of $500, and are liable in addition to said amount for the sum of $2500 each. 
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MERE SENTION. 


Life Insurance Notes. 


—The New York Insurance Department is making an examination of the Man- 
hattan Life. 

—The preliminary text and tables of Part II. of the Ohio insurance report for 
1895 has been received, 

A “ Reversionary Annuity Benefit" is the tile under which the American idea 
of an instalment policy bobs up in England. 

—The Covenant Mutual Life Association of Galesburg, Ill., wrote $11,182,500 
in new business during the first six months of 1895. 

—W. B. Mumford of Kansas City, Mo., has been appoinied manager of the 
Grand Rapids ( Mich.) office of the New York Life. 

—aA million a month in new business is the average that the Nederland Life is 
keeping up, while renewais are coming ‘n in good shape. 

—The trial of Edford C. Seeley of the Fidelity Mutwal Life for violating the anti- 
rebate law of Connecticut is proceeding at New Britain. 
~—Indianapolis is to have a new level-premium company called the Savings 
Assurance Society, business to be commenced September 1. 

—The Postal Employees Mutual Aid Association has been incorporated under 
the New York insurance law to provide a death benefit of $1000. 

—The Canadian Parliament has passed acts incorporating the Ontario Accident 
Insurance Company and the Merchants Life Association of Canada. 

—‘‘ Equal benefits to all, special privileges to none’ is the motto adopted by the 
Northwestern Mutual Life and which will appear on its literature henceforth. 

—Nathan Kaufman, the St. Louis general agent ef the Connecticut Mutual Life, 
has resigned. A. B. Denton has charge of the agency until a successor is 
appointed. 

—Ferdinand Sulzberger, president of the Schwarzschild & Sulzberger Company 
of New York, has taken the limit $100,000 in the Mutual Life through Executive 
Special Agent C. B. Cushing. 

—We have received the report of the Modern Woodmen of America’s recent 
session at Madison, Wis. This fraternal order made the largest gain in member- 
ship of any of the fraternals in 1894. 

—We beg to acknowledge receipt from the New York Life Insurance Company 
of a very handsomely gotten up memoriam brochure on Horace C. Richardson, 
associate actuary, who died February 12, 1895. 

—Agents and brokers who can produce good business are invited in another 
column to correspond with C. H. Worthen, the New York manager of the Bay 
State Beneficiary, who can ofter liberal terms to good men. 

—The winners in The Weekly Statement’s prize essay contest on the subject, 
‘* Why aman should insure his life," are George W. Johnson of Cincinnati, and 
George Lucas of New York city. The competition was restricted to agents of the 
Mutual Life. 

—The London journals print a cablegram from President Burnham of the Mutual 
Reserve Fund, as follows: ‘‘ Report association contemplates retiring trom Great 
Britain or any other country malicious falsehood. Contradict absolutely and 
emphatically.” 

—The Southwestern Mutual Life Association of Marshalltown, Ia.,is rapidly 
increasing its business. In the first six months of 1895 it wrote $2,829,000, which is 
$1,677,500 more than for the corresponding period of 1894. The insurance in 
force now exceeds $11,500,000, and an excellent showing is promised when 1895 
closes. 

—The National Life Association of Hartford was a prime mover in unearthing 
the graveyard insurance frauds at Beaufort, S. C., referred to in last week's 
SPECTATOR. Dr. Caldwell, as adjuster for the National, worked up the cases in 
connection with Col. Hinsdale, and, as a result of their work, it is expected that a 
number of the accused will be convicted. 

—The Nederland Lite has appointed McCreary & Conant of Detroit general 
agents for Northern Michigan. Oliver B. McClintock, formerly of the Mutual 
Benefit Life, is now general agent for the Nederland at Minneapolis for Southern 
Minnesota. Louis I. Dubourcq, general manager in the United States tor this 
company, is now in Europe. He has recently received the title of president of the 
United States branch. The company is now placing on the market a new form of 
its combined term policy, which will add to its prestige. 


Fire Insurance Notes. 

—Northampton (Mass.) rates are up fifty per cent. 

—Erie, Pa., has been troubled some of late by firebugs. 

—The Commercial Union of New York has been admitted to Illinois. 

—The Peter Cooper of New York has declared a five per cent dividend. 

—The Western of Aurora, IIl., was scheduled to begin business August 1. 

—John Ogden, president of the Ben Franklin of Allegheny, died recently. 

—T. C. Clark, a Hiawatha (Kan.) insurance agent, lately committed suicide. 

—The Minnesota Mutual Farm Insurance Company of Benson has organized, 

ae Citizens Mutual Fire Insurance Company is being organized at Dela- 
ware, O. 

—G. W. Jalonick, of the Texas Rating Bureau, visited some Northern cities 
recently. 

—Superintendent Hahn has closed up the Lucas County Mutual Fire of 
Toledo, O 

—The Western Manufacturers Mutual of Chicago may apply for admission to 
Minnesota. : 

—The Wisconsin insurance commission has organized, with W. A. Fricke as 
chairman. 

—Alexander S. Bacon has been chosen president of the Equitable Mutual Fire 
of New York. 

—John Walsh, long a surveyor for the Williamsburgh City Fire of Brooklyn, 
died a few days ago. 

—J.T. McCurdy, general adjuster for the Caledonian, has changed his head- 
quarters to Dansville, N. Y. 

—Sir Eyre M. Shaw, K.C. B., late chief of the London fire brigade, whose visit 
to this country some years ago will be remembered by underwriters and firemen, 
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has been appointed managing director of the West End (London) branch of the 
Palatine, with a seat upon the London board. 

—Scrip of the Mutual Fire Insurance Company of New York has been scaled 
down fifty per cent by the directors. 

—A receiver for the Illinois Mutual Fire of Chicago has been applied for by 
Watkins, Ketcham & Rothschild. 

—F. H. Roades of Denver, Col., becomes assistant manager of the Colorado, 
Wyoming and New Mexico Bureau. 

—Felix Hessburg of Brooklyn has been held for examination in regard to a sus- 
picious fire in a house which he owned. 

—The examination of the I/linois Mutual Fire of Chicago has been completed, 
and the result will soon be made public. 

—The Alliance Co-operative Insurance Company of Kansas is seeking to com- 
pel the issue of a Kansas license in its favor. 

—The Raleigh (N. C.) general agency of the Atlanta Home has been taken up 
and John B. Kenney becomes general adjuster. 

—Geo. B. Heaton has resigned the secretaryship of the Excelsior Mutual Fire of 
Boston, to accept the same post in the Eagle Mutual. 

—The Ohio Underwriters Agency has been incorporated at Columbus, O., by 
Henry O'Kane and others, with a capital stock of $100,000. 

—The fire commissioners of New York ask authority to appoint an electrical 
expert to superintend the placing of electric wires in buildings. 

—Chas. W. Baker, president of the Chicago Board of Trade, takes the place 
vacated by the late E. B. Harper as an underwriter of the Traders Fire Lloyds. 

—Five companies’ agents in Indiana have been notified by Craven Bros. of 
Bloomington to withhold all moneys from the companies until their claim is settled, 

—lIt is rumored that C. Hagen, secretary of the Buffalo Mutual of Buffalo, N. Y., 
has the Ellicott Lloyds in hand and will soon be accepting general business for it. 

~--Milton Clark has been ele ted secretary of the New York State Mutual Fire of 
New York, and Mr. Clark and J. W. Fitzgerald have been appointed general 
managers cf that company. 

—George C. Newell, secretary of the Atlantic Mutual Fire of Providence, was in 
town last week. The Atlantic is one of the strongest and most successfully man- 
aged mutuals of the present day. 

—E. L. Allen, the new vice-president of the German-American of New York, 
was recently presented with an elegant cut glass drinking set by the field men of 
his old department of the Royal. 

—The Lucas County Mutual of Toledo, O., which was recently closed up, is 
reported to have done the bulk of its underground business in Florida, Missouri, 
New York, Michigan and Illinois. 

—Eva Gotthalf has been arrested at New York on a charge of firing her apart 
ments. She estimates her loss at $1200 and carried $1000 of insurance; but, not 
withstanding her name, has not yet got half that sum from the company. 

—J. A. Kelsey, who stood high in the counsels of E. L. Allen when the latter 
managed the Northwestern department of the Royal, has been appointed by John 
H. Law & Bros. as assistant manager of the Royal's Western department. 

—About September 1 a branch of the Broadway Lloyds, styled the Universal 
Fire Underwriters Assocociation, will begin business with Sieg. Tynberg, Jr., as 
attorney. Each of the 250 underwriters will be liable to the extent of $1000. 

—The proposed organization of the Western Union Fire of Chicago has been 
oo up, and Chas. D. Cox, who had it in charge, will co-operate with Geo. A. 

tanton, attorney for the American Lloyds of New York in organizing the Colonial 
Assurance Co., which is to have $400,000 capital and $200,000 surplus. Mr. Cox 
will represent the Colonial in the West. 

—At Waterbury, Conn., the old firm of Smith & Rout has dissolved, and is suc- 
ceeded by Root & Boyd. E. T. Root, the senior member of the new firm, has been 
identified with the insurance and other business interests of Waterbury since 185y, 
and George E. Boyd was head clerk with the old firm from 1885. Root & Boyi 
represent twenty-eight companies, with more than $120,000,000 of capital. 

—Committees from the Tariff Association of New York, the Society of Mechani- 
cal Engineers, and the Architectural League will co-operate in tests to arrive at the 
safest methods of protecting structural steel in large, so-called fire-proof buildings 
This course was suggested last January by S. A. Reed, manager of the Tarifi 
Association, and will no doubt assist in the making of more accurate rates in the 
future on this class of risks. 

—One of Philadelphia's most enterprising and energetic brokerage firms is styled 
Geo. P. Williams & Co., and is located in the Penn Mutual Life building. ‘This 
firm has excellent facilities for placing surplus insurance, and in the past has proved 
its ability to handle satisfactorily good-sized lines. ‘The firm is composed of active, 
hustling men, who know what to do and when to do it; and as a result are obtain- 
ing a first-rate business, both as regards volume and quality. 


—The thirtieth semi-annual statement of the United States branch of the Scot- 
tish Union and National has been made public. It shows cash assets amounting 
to $3,047,187, of which $1,723,112 is surplus, and gains in the half-year as follows 
Reserve, $36,516; assets, $151,120; surplus, $132,088. ‘The net income for the 
first six months of 1895 exceeded losses incurred and all expenses by $181,503. 
This is a grand record, and one which Manager Martin Bennett and his abl 
assistant, James H. Brewster, may well be proud of. 

—The statement put forth as of July 1, 1895, by the Columbia Fire Lloyds of 
New York shows that a first-rate volume of business was transacted with a very 
favorable loss ratio. The premiums written during the twenty-three months pre- 
ceding the date named amounted to $681,186, and the losses since organizatio! 
only reached the sum of $222,617, or less than thirty-three per cent of premiuni 
written. This record reflects great credit on the underwriting abilities of the atto1 
neys, Porter & Armstrong, and if they do as well with their new stock company, 
the Norwood, the stockholders of the latter will have every reason to be satisfied. 


AGENCY APPOINTMENTS. 


—E. B. Castle, agent for the Travelers at Pittsfield, Mass. : 

—H. A. Morgan, State agent for Indiana, for the Franklin of Evansville. 

—W. H. Norris & Son, agents for the Reliance of Philadelphia, at Boston. 

—Stark & Blanchet, agents for the London Assurance Corporation of London, 
Eng., for Manchester, N. H., and vicinity. 

—M. E. Lease, Omaha, special agent for the Traders of Chicago, for Nebraska, 
Kansas and Iowa. 
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figency Wants. 








E WANT YOU 
to represent the HOME LIFE INSURANCE CO., of New York, 
in either Western Pennsylvania or West Virginia. Will make satisfactory 
arrangements as to terms and territory. Address, 
H. B. MOESER, Manager, 
302 German Nat. Bank Building, Pittsburg, Pa. 


Company Representation Wanted. 





Can promise such Companies a fine business, 


OHN W. WALLACE, 


Fire Insurance Broker under the Georgia State Law, wants some 


good Companies that are willing to write Country Stores and Dwellings. 


Correspondence solicited. 


No, 212 JARVis-CONKLIN BUILDING, AUGUSTA, GA, 











ELIABLE LIFE INSURANCE MEN CAN OBTAIN 
profitable positions as General, Special and City Agents with the Nationar Lire 
or VERMONT, in territory second to none in this country, by applying to 
GEO. W. PYE, Supt. of Agencies, 
FRANK C, MANN & CO., Gen’! Managers, 
Chamber of Commerce Building, Rochester, N. Y. 





GENTS WANTED.—SALARY AND COMMISSION 
Wis., Iowa, Ills., Ind., Ohio, Pa, 
NORTH AMERICAN ACCIDENT ASSOCIATION, 


217 LA SALLE STREET, 
CHICAGO, 








ANTED. A FIRST-CLASS LIFE INSURANCE 
Man as a ‘‘ Special” in the Northeastern New York State General 
Agency, of The Mutual Life Insurance Company of New York. Only those 
who can furnish first-class references as to ability and honesty need apply. 

Address, T. HOWARD LEWIS, General Agent, 
DEGRAAF BUILDING, Albany, N. Y. 








EORGANIZATION OF TERRITORY IN PACIFIC 
Northwest, for Tue Mutuat Lire Insurance Co. or New York. 
WANTED.—Experienced and successfu! Special Agents. 
WILLIAM S. POND, 
General Agent for Washington, Oregon and British Columbia, 
226-227-228 Bailey Building, 
SEATTLE, WASH. 


Bonds required. 








ANTED.—SEVERAL PORTIONS OF OHIO 
open for men to represent the UNITED STATES LIFE INSURANCE 
Company. Elegant Territory and splendid contracts to first-class men. 
Company 45 years old. Policies very liberal and easy to sell. 
Write and let me know what you want. 
EDWIN W. CHRISTY, STATE MANAGER, . 
No. 106 Euclid Ave., Cleveland, Ohio. 
No. 15 and 16 Wiggins Block, Cincinnati, Ohio. 





ANTED.—AGENTS IN TEXAS. 
The best insurance field in the United States. Address, 


EDWIN CHAMBERLAIN & CO., General Agents for Texas, 
Mutual Life Insurance Co. of New York, 
SAN ANTONIO, TEXAS. 














ROVIDENT SAVINGS LIFE ASSUR- 
ANCE SOCIETY 
WANT GOOD AGENTS 
TO WORK THE 


RENEWABLE TERM PLAN 


Which is the SAFEST, the CHEAPEST and the FAIREST 
contract of Life Insurance attainable. 


Home Office, 29 Broadway, New York. 


WM. E. STEVENS, Sec. CHARLES E. WILLARD, Pres. 








OMMERCIAL TRAVELERS LIFE 
ASSOCIATION, 


25 YEARS OF SUCCESS. 
INCORPORATED 1872. 


$154,184.00 
2,800,000.00 


Assets, January 1, 1895.....+.ccc0. seose cosece 
Death Losses Paid.......cccvcccccccsccsccscees 
General and Local Agents wanted in New York and Pennsylvania. 
Good Territory and Liberal Contracts to the right parties. 

For Terms and Territory write to 


P. O. Box 38. JOHN G. BARKER, Sec’y. 


Syracuse, N. Y. 
Not restricted to Commercial Travelers. 
Persons in all occupations insured. 








HE PLACE FOR YOUR OVER-AGED 
RISKS is no longer to send them to your Company and 


have them rejected, but send them direct to 
THE OLD WAYNE MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLES’ IN- 


SURANCE AT POPULAR RATES, 


Write for supplies and our gilt-edged terms to agents. 





a ectaclae IN | eee SCIENCE, 
MATHEMATICS. 


A limited number of pupils will be taken by one who has passed the 
Associate Examinations of the Institute of Actuaries, and has had five years’ 
Apply, 

A. I. A., care of The Spectator Co., N. Y. 


experience in field and office work. 


ID EAL ESTATE MUTUAL FIRE INS. CO. 
No. 424 Walnut Street, Philadelphia. 


Insures Buildings, Merchandise and other property. Correspondence soli- 
cited from Agents and Brokers placing large lines. 


Sumner G. Brostus, Vice-President. 
Witiiam E, Tayvor, Secretary, 


J. Simmons Kent, President. 
Joun Sueets, M.D. Treasurer. 








1854, 

HE MERCHANTS’ INSURANCE CoO., 
OF NEW ORLEANS. 

Capital Paid-Up, - - ~ = 


ESTABLISHED 


$300,000. 


This Company does a Fire, Marine and River business. 


PAUL CAPDEVIELLE, President. 


JULES MONTREUIL, Secretary, 











BONDS OF SURETYSHIP. 


HE GUARANTEE CO. OF NORTH AMERICA. 
Head Office, MONTREAL. 
THE OLDEST AND LARGEST IN AMERICA, 
President and Managing Director. EDWARD RAWLINGS. 

Brancu Orrice New York Ciry..... Secretary, D. J. Tompkins, 111 Broadway. 
EE ttorney, Geo, W. Gregerson, 46 Central Street. 
CHICAGO ........-----------++-+-------Sec. and Atty., J. R. Pruyn, Room 400, The Temple 
PARENT iets end onectsecetcunntiess Resident Secretary, F. A. Sabine, 506 Walnut St. 





















THE 


Vili 


SPECTATOR. 





[ Thursday 








URGENT INVITATION 


To Lire INSURANCE AGENTS anp BROKERS 
IN NEW YORK CITY, BROOKLYN anp VICINITY, 


TO CALL UPON OR CORRESPOND WITH 
C. H. WORTHEN, PorrTrer BuILpINnG, 38 PARK Row, 
(Manager New York Department), 


BS: %. Gerry 


And ascertain the extraordinary inducements offered for immediate business 
for the 
BAY STATE BENEFICIARY 
OF BosTON, 


The New Policy gives cash saniteiliee value after five years. Dividends 
after ten years, and other desirable options, including Total Disability 
clause. 


NEW DEPARTMENT Small Policies on Monthly Plan. 


Experienced, Reliable Producers wanted at once, 


ASSOCIATION, 


LITCHFIELD, Secretary. GEO. E. CURTIS, Treasurer. 


HOME OFFICE, 31 STATE STREET, BOSTON, 


F. E. 





WANTED 


GENERAL AGENTS FOR THE 


Continental Masonic 
Accident Association 


CHICAGO, ILL. 
SELLS AT SIGHT. 


(INSURES NON-MASONS ON SAME TERMS AS MASONS. ) 





MASONIG TEMPLE, 


Policy a specimen of modern advance, 
All objectionable features eliminated. 





For descriptive circular and best contract ever offered, address, 


E. B. TRUBEY, Sec’y and Gen’l Mgr. 


INCORPORATED IN 1865. 


GERMAN 


INSURANCE COMPANY, 











FREEPORT, ILL. 
COM CARL ccc ecscsisecccsccccececes os iacedederncas vies $200.000,00 
iin 6 6d Kc Niee wh een sente eine steers savanwes's 1,968,833.83 
FE TB oon cas ce chsasisnsseccccsseetecsesegsussenseees 737,597.71 
Ps PRNIET B, BOC eceteccciinsicccenvadsssvn wees: veers 2,906,431.54 





HENRY BAIER, Vice-President. 
WM. TREMBOR, Secretary. 


Cc. O. COLLMAN, President. 
D. B. SCHULTE, Treasurer. 





London Guarantee »° Accident Company 


LIMITED. 
OF LONDON, ENGLAND. 
ORGANIZED 1869. 





‘TRUSTEES FOR THE UNITED STATES. 


J. CROSBY BROWN, Esq., New York 
GEO. H. WHEELER, Esq., Chicago. 

J. W. DOANE, Esq., Chicago. 
ERSEINE XM. ‘PHELPS, Esq., Chicago. 
Hon. OLIVER AMES, Boston, 


UNITED STATEHS BRANCH, 
Manhattan Building, 307-321 Dearborn Street, Chicago. 


A. W. MASTERS, General Manager. 


(NDIVIDUAL ACCIDENT . I NS U RA N C E : 


EMPLOYERS’ Te e 
Eastern Department, 


Gonrin LIA 
62 CEDAR ST., NEW YORK. 











KMEN’S CoLiEcrivE 
ELEVATOR AND... eee 


W i. acme ye Resident Manager, 





THE 


Employer's Liability Assurance Corp’n, 


LIMITED, OF LONDON, ENGLAND. 


The Original and Leading Liability Company in the World. 
“SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES. 


Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable. 


Combination General Accident policies giving double benefits in case of rail- 
road accidents. Also insures Owners of Buildings for a nominal Premium 
against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 
S. STANLEY BROWN, - - 


GEORGE MUNROE ENDICOTT, - - 
Manager for the United States. 


DWIGHT, SMITH & LILLIE, Gen’l Agents for New York. 


51 CEDAR STREET, NEw YorK. 





General Manager and Secretary. 





Boston, Mass. 








Tue Caprrro: Fire Lioyps 


OF NEW YORK, 


UNDERWRITERS. 

HENRY SCHWANWEDEL, Wholesale and Retail Wine and Liquor Merchant 
Third Avenue and 45th St., Brooklyn, N.Y. 

Wi1u14M J. Brown, Cashier Eighth Ward Bank, Brooklyn, N. Y. 

HERMAN SCHROEDER, of Schroeder & Rohlfs, Hardware, 47th St. and Third 
Ave., Brooklyn, N.Y. 

CHARLES HAMILTON, Builder, 271 52d St., Brooklyn, N.Y. 

J. C. Murpny, of J. C. Murphy & Co., 9 South St., New York City, 

Jarvis MAstERs, Builder, 20 47th St., Brooklyn, N.Y. 

ALFRED HAMILTON, Builder, 271 52d St., Brooklyn, N.Y. 

Boyp Woop, Shipping, Erie Basin, Brooklyn, N.Y. 

Luke D. STAPLETON, Attorney-at-Law, 11 Willoughby St., Brooklyn, N \ 

James G. CARROLL, Builder, 1125 Fourth Ave., Brooklyn, N.Y. 
Applications for surplus lines will receive prompt attention. 


W. M. CHAPMAN, 


Attorney and Manager, 
56 and 58 Pine St., 


N.Y. City. 
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South and North American Lloyds. 


Organized 1875. 
Cash Assets for Protection of Policyholders, $333,570, 


FINANCE COMMITTEE.—Josuva Piza, of Piza, Nephews & Co., 18 Broadway, 
N. Y.; Cuester C. Munrog, Hoadley & Co., 19 Liberty Street, N. Y.; J. Dosson Goop, 
of Valentine Bros., Produce Exchange, N. Y.; Joun T. Fenton, Lawyer, 261 Broadway, N. 
y. ; WittraM H. Hu RST, President Stock Quotation Telegraph Co., 16 Broad Street, N. Y.; 
ISAAC . 7. Isaac Brandon Bros., 35 Broadway, N. Y.; James Watsn, Banker, 5 Wall 
Street, N. 


New York and 1d Chicago Lloyds. 


Established 1883. 
Cash Assets for Protection of Policyholders, $201,495.52 


FINANCE COMMITTEE.—O iver L. jeune, Capitalist, Cold Spring Peston, N.Y.; 
SrerHEN H. Mi ts, of Stephen H. Mills & :W.R. Busensark, 40 Wall Street; E. y. 
CarTER, 40 Wall Street; B. SPALDING DE Geaneemaea. of B. Spalding ‘de Garmendia Bros. 
J. Dosson Goon, of Valentine Bros., J.T. Fenton, Lawyer, 261 Broadway, N. Y.; Ww. P: 
Fercuson, American Forcite Powder Mfg. Co.; ALEJANDRO SANTOs, onsul- General, 
Bolivia. 

Under the articles of agreement in both the South and North American Lloyds and 
the New York and Chicago Lloyds, it is provided that no dividend shall be paid until after 
there shall be in the hands of the Executive Committee an accumulation of dividends de- 
clared but unpaid equal to the total liability of all the underwriters, and such sum shall 
always be kept in reserve. 

Issues Policies on Cargoes, Hulls and First-class Mercantile and Manufacturing Risks. 


Bankers and Merchants Lloyds. 


Fire, Marine and Inland Insurance. 


UNDER WRITERS,—Hon. Tuos. H. Carter, Hon. L. E. Quicc, Joun R. Watsu, 

W. B. Dinsmore, H. B. Parsons, B. SpaLtpinG pe GARMENDIA, Louis Spero, CHARLES 

K. Dutton, Josern L. ParraGa, Davin F. Casey, Joun T. Fenton, Wiuiam M. Lar- 

ran, W. K. Gittete, W. B. LawreENcE, JAMES CULLEN, A. L. Sursuan, H. Cotisran, 
C. M. Pratt, C. Sutetps, Geo. Srewart Smit, W. R. BusENBARK, E . J. Carter, 


The above Underwriters subscribe Five THousanp Do.tars each as a maximum liabil- 
ity ready to issue policies of insurance on First-class Mercantile and Manufacturing Risks; 
also Cargoes and Hulls. Liberal Lines. (Underwriters will shortly be increased to thirty, 
making total Capital $150,000.) 


WHIPPLE & CO., Attorneys, 
383 and 35 Liberty Street, New York City. 


GENERAL FIRE EXTINGUISHER 60., 


Medal and Diploma 


AWARDED BY THE 
WoRLD’s COLUMBIAN EXPOSITION 
FOR THE 


GRINNELL AUTOMATIC SPRINKLERS 


AND DRY PIPE SYSTEM. 





In thousands of actual fires in all parts of the world, the 
Grinnell System of Automatic Sprinklers has confined the 
damage to a limited area and minimum amount, 

These remarkable results have been secured with a large 
pecuniary gain to the Insurance Companies, and with a reduction 
in the cost of insurance of 25 to 50 per cent. 


Information and Proposals Furnished at ee several department Agencies, 
and at the 


EXECUTIVE OFFICES, PROVIDENCE, R. I. 


ESTABLISHED 1858, 


NEDERLAND 


LIFE INSURANCE COMPANY (LTD.) 


OF AMSTERDAM, HOLLAND. 
PRINCIPAL OFFICE IN THE UNITED STATES, 874 BROADWAY, N, Y. 
LOUIS |. DUBOURCQ, L.L.D., General Manager. 


BOARD OF TRUSTEES IN THE UNITED STATES: 


JOHN CROSBY BROWN..........--.--------- Of Messrs. Brown Bros, & Co., Bankers 
AIBOS F,,. Pe nccccceseccecsscences 2d Vice-President of the Manhattan Trust Co, 
JOHN D. KEILEY, JR.........-- 2-00-2002 sc oeee co ccns ene cee coeececceeeeeces Merchant 
JAMES B. POTTER. ....00....ccecore oo cnne coc co wece scenes oocce soccee coccee Merchant 
CHARLES E, WHITEHEAD .......-.---..-- Of Messrs. Whitehead, Dexter & Osborn, 


Counsellors at Law. 


COUNSEL, . MEDICAL DIRECTOR, 
STRONG & CADWALADER, LANDON CARTER GRAY, M.D, 


NEW SYSTEM OF LIFE INSURANCE. 


AGENTS WANTED. 





SUCCESSFUL LIFE INSURANCE SOLICITORS 


Will find it to their interests to communicate with 


The Mutual Life Insurance Company, 


This Company issues plain contracts, and loans its surplus in small sums 
to its policyholders only, on terms so easy that agents have but little trouble 
in explaining its methods, and writing business. 

Moneys are loaned and repaid on the Building and Loan System, which 
will mature the policies in less time than by any other method. 

An experienced agent wanted to take charge of a district in Eastern 


Pennsylvania, who will be given a renewal contract.. References required, 


HENRY MALPAS, Szc’y, 


INDIANAPOLIS, INDIANA, 





HE PLACE FOR YOUR OVER-AGED 
RISKS is no longer to send them to your Company and 


have them rejected, but send them direct to 
THE OLD WAYNE MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLES’ IN- 


SURANCE AT POPULAR RATES. 


Write for supplies and our gilt-edged terms to agents. 





INCORPORATED 1855, CHARTER PERPETUAL, 





MUTUAL FIRE INSURANCE CO., 


Manhattan Building, Cor. Fourth and Walnut Sts., 
PHILADELPHIA, PA, 
OFFICERS: 
Harry K. Cummincs, President. Louis R. WALTERS, Bn mre 
Hersert K. Avams, Vice-President. Joun Huston, Jr., Secretary. 
J. L. WINDSOR & CO., Managers Western Department, 
Calumet Building, 189 La Salle St., Chicago . 
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1825. 1895. 


HE PENNSYLVANIA FIRE INS. CO., 
OF PHILADELPHIA. 


CRP CTR iveccvscscsesccveceseceee iveeawa $400,000.00 
ASSETS, January 1, 1895..... ecasevrenes $4,098,774.19 


R. DALE BENSON, President. W. GARDNER CROWELL, Secretary. 
Joun L, THomson, Vice-President, CHARLES W. MERRILL, Ass’t Secretary. 
Wo. J. Dawson, Sec’y of Agency Deparcment. 

W. S. BANTA, Manager for Metropolitan District, 
Cor. Cedar and William Sts., New York. 





Good Active, Reliable Agents Wanted 


BY THE 


ATIONAL ACCIDENT SOCIETY 


OF 


NEW YORK CITY. 


Reliable Agents who can secure good risks will be given exclusive territory 
and ALLOWED A LARGE AND PERMANENT RENEWAL INTEREST on all their 
business, Apply at once to 

JOSEPH I. BARNUM, 


Secretary and General Manager, 


280 Broadway, New York City. 


INSURANCE 
COMPANY 


PHENIX 


OF BROOKLYN, N. Y. 


NEW YORK OFFICE, 


47 CEDAR ST. 





ERMANIA FIRE 


62 AND 64 WILLIAM ST., cor. Cedar St., 


INSURANCE CoO., 
New York, 
OrGanizep 1859. 


STATEMENT, JANUARY 1, 1895. 


CASH CAPITAL 

Reserve for Reinsurance 

Reserve for Losses and other claims 
Net Surplus 


Total Assets, 


HUGO SCHUMANN, President. 


Fr. Von Bernutn, Vice-President. 
Gero. B. Epwarps, 2d Vice-President. 


1,155, 429.5 
$3,43 1,840.32 


Cuas. RuyKHAver, Secretary. 
Gustav Kenr, Ass’t Secretary. 





INDIVIDUALS UNDERWRITING 
aT 
NTERPRISE FIRE.LLOYDS, 


67 LIBERTY STREET NEW YORK CITY. 


WANT: Reliable Agents in Cities and Towns provided with Fire Protec 
tion, on Flat Commission or Commission and Contingent Compensation, 


ADVISORY COMMITTEE: 
CHARLES V. FORNES, of C. V. Fornes & Co., Importers of Woolens, 458 B’way, N. ¥. 
rt P. FITZSIMONS, of Fitzsimons & Smith, Real Estate, 1477 B’way, N. Y. 
M. M. RYAN, of Smyth & Ryan, Real Estate, 111 B’ way, N.Y 
AMES Pp CAMPBELL, of Campbell & Clare, Attorneys and Counsellors-at- Law, 
M, F. CLARE, of Campbell & Clare, 89 Cortlandt St., N, Y. 


, JAMES M. LEWIS, Attorney and Associate Underwriter. 





INCORPORATED IN 1865. 


GERMAN 


INSURANCE COMPANY, 
FREEPORT, ILL. 





Se Cs ecctcreseveGenisecedeesiyeorereneteakeeoswes $200.000,00 
T,968,833.83 

737,597-7% 
2,906,431.54 


Liabilities 
Net Surplus. 
Assets, January 1, 1895 


Cc. O. COLLMAN, President. 
D. B. SCHULTE, Treasurer. 


HENRY BAIER, Vice-President. 
WM. TREMBOR, Secretary. 


NDIANA INSURANCE CO. 
OF INDIANAPOLIS, tHE 


VERNON INSURANCE & TRUST CO. 
OF INDIANAPOLIS, THe 


FORT WAYNE INSURANCE CoO. 
OF FORT WAYNE, AND THE 
CITIZENS INSURANCE CoO. 
OF EVANSVILLE, IND 
CASH CAPITAL, - - 


THE McGILLIARD & DARK CO., General Agents, INDIANAPOLIs, IND. 


$200,000.00 EACH. 


CoRRESPONDENCE SOLICITED. 





THE 


Employer's Liability Assurance Corp’n, 


LIMITED, OF LONDON, ENGLAND. 


The Original and Leading Liability Company in the World. 
SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES. 


Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable, 


Combination General Accident policies giving double benefits in case of rail- 
road accidents. Also insures Owners of Buildings for a nominal Premium 
against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 
S. STANLEY BROWN, - - — General Manager and Secretary. 


GEORGE MUNROE ENDICOTT, - 
Manager for the United States. 


DWIGHT, SMITH & LILLIE, Gen’l Agents for New York. 


51 CEDAR STREET, NEW YORK. 








Boston, Mass. 








ROADWAY INSURANCE COMPANY 
OF THE CITY OF NEW YORK, 
No. 63 WILLIAM ST. 
LOSSES PAID PROMPTLY. 
CASH CAPITAL . $200,000.00 | AsseTs, January Ist, 1894 
A share of your business is respectfully solicited. 
GEO. W. JONES Secretary. 
TELerHong, 1935 CorTLANDT, 


OFFICE, 


$442,251.77 
E, B, MAGNUS, President. 








HE MILTON MUTUAL FIRE INSUR- 


ANCE CO. OF MILTON, PA. 


A. BEN. COCHRAN & CO., General Agents for the United States, 
417 Walnut Street, Philadelphia, Pa. 


Correspondence Solicited from Agents and Brokers placing Surplus Lines. 





